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Show Attendance Improves After Slow Start 





a <> 


Motor Car Production for 1932. |TUESDAY CROWDS HEAVIER 
1,426,966, N. A. C. C. Estimate | 


Decrease Under 1931 Amounts to Approximately 
42%; December, 1931, Was 102,770, 
About 17% Off 


New York, Jan.-10.—Motor vehicle production for the 
month of December, 1932, totaled 102,770. This compares 
with 61,760 in November, 1932, and with 123,973 in Decem- 


oT) 
ber, 1931. 


\ 


These figures were announced today at the meet- | 
ing of the directors of the National Automobile Chamber of 
Commerce, held at headquarters, 366 Madison Avenue in 


this city. +k 


| 
| 
| 
| 











Critical Squints 
at New Offerings 


By HERBERT CHASE 
Consulting Engineer, New York 
(Continued from Yesterday) 
Graham displays one of the neat- 





est of many well-designed instru- 


THROUGHOUT ENTIRE DAY 


| Saturday and eiaeniiain Alita Proved Dis- 
appointing, With Bad Weather an 
Added Disadvantage 


New York, Jan. 10.—Better weather had the effect 
today of stimulating show attendance, after the discouraging 
‘showing on Monday, caused in part by dismal weather. Up 
| to the middle of the evening, Tuesday, from unofficial counts, 
was one of the best attendance days in recent show history. 
The afternoon brought an actual crush, with even the wide 
aisles of the Palace uncomfortably filled. The exhibits drew 
'excellent crowds all day and during as much of the evening 








The December total represents a | 
gain over November production of 
approximately 40 per cent., which is 
about the normal increase to be ex- | 
pected at this season. 

Production figures for the year | 
are now complete, with the excep- 
tion that the December estimate by 
the N. A. C. C. is likely to be slightly 

“amended in the final and official 
count by the Department,.of Com- 
merce, which will not be available 
until about the first of February. 

As the compilation now stands, we 
have a total production of passenger 
cars, commercial vehicles, including 
buses, of 1,426,966. This compares 
with a 1931 total of 2,472,359 vehicle | 
units. The decrease in production | 
for the year was 1,045,393 vehicles, | 
which works out at somewhat over 
42 per cent. The decrease in pro- | 
duction in December, 1932, under | 

| 


the same month of the previous 
year, works out at between 17 and 
18 per cent., a considerable increase | 
from the general average for the 
year. 


DAVIS SUCCEEDS TEW 
AS R. M. A. PRESIDENT 


New York, Jan. 10.—At the annual 
meeting of the Rubber Manufactur- 
ers’ Association, held last night at 
the Waldorf-Astoria Hotel, F. B. 
Davis, Jr., presi- | 
dent of the United 
States Rubber) 
Company was. 
elected president 
of the association, | 
succeeding J. D. | 
Tew, president of | 
the B. F. Good-| 
rich Company. | 

W. H. Lalley,| 
president of the| 
Kelly - Springfield 
Tire Company, was 
George 
B. Dryden, president of the Dryden 
Rubber Company, was elected second 
vice-president; R. H. Goebel was 
elected secretary, H. B. Delapierre 





F. B. Davis, Jr. 
elected first vice-president; 





re-elected treasurer and W. H. | 
Blackwell re-elected assistant treas- | 
urer. 


The executive committee for 1933 | 


(Continued on Page 15) ' 





ment panels, but in common with | 
many other makes has seats so low | 

peace, i 86reference to 
high cowl bars 
that a driver short 
of stature can 
barely see the top 
of the _ radiator 
Shell. This is a 
tAature of ydesic® 
y dbou: which much 
criticism is heard. 


CONTINENTAL AIMS TO 
GIVE ALL WORKING MEN 
CAR TRANSPORTATION 


New York, Jan. 10.—W. R. Angell, 
president of Continental, today de- | 
clared that one of the aims of his | 
company in presenting its new low- | 





priced four-cylinder line was to give | Graham’s instru- 
workers in this country a means of ment grouping is 
transportation better and cheaper most attractive | 


Herbert Chase and most unusual, 


however. At first glance there ap- 
pears to be only one instrument, a 
speedometer, 
and arrow-shaped pointer, 


than public utilities can provide. 
Mr. Angell's interesting suggestion 

was presented as follows: 
“The average street car ride is 


(C ontinued on Page 3) 


LOW POINT IN SO. AM. 
EXPORTS NOW PASSED 


New York, Jan. 10.—The low point ' 
|in American exports to South Amer- | 
ican countries for all industries was | 
pased in June and July, 1932, in the 

opinion of Franklin Johnston, edi- 
tor of the American Exporter, in an | 
address at the National Automobile | 
Chamber of Commerce headquarters 
at the meeting of automotive export | 
managers. 


in the 


however, there is a central edometer 
| Panel with a gas gauge at the left, 
|a temperature indicator at the right, 
an ammeter above and an oil gauge 
below, 

Interiors almost 


invariably have 


(Continued on Page 15) 


BEAL OF AUBURN SAYS 


| biles will be sold in the ao 
States during 1933 than in 1932, 

H. Beal, president of the yo Bal 
Automobile Company, told 500 deal- 
ers, distribytors and salesmen from 


(Continued on Page 6) 


SALES METHODS TOPIC 
AT SERVICE LUNCHEON 


(Continued on Page 3) 





New York, Jan. 10. — “Service is 
becoming increasingly more im- P 
portant because DURING THE SHOW 


mer c handising 


has been carried Show issues to trade visit- 


too far.” So fl ors in New York are free 
ed ©. F. Ketter-|! and may be obtained from 
ing, president , 

General Motors|| your hotel newsstand, in the 


press room at the show, or 
at your own booth or dealer 
meeting. 

Telephne your news to 
Editorial Department, CA- 
nal 6-1010 or 1011, 
son St. 


Research Corpora- 
tion, in addressing 
the 525 authorized 
dealers and ser- 
vicemen from the 
Boston, Buffalo, 
Philadelphia and 





C. F. Kettering 
New York city districts of the Unit- 


350 Hud- 


(Continued on Page 6) } 


with a large white dial | 


center of the board. Within the dial, | 


1933 SALES WILL GAIN 


New York, Jan. 10.—More automo- | 


WHERE TO GET A. D. N. || 








HARRISON URGES CUTS 
IN FEDERAL COSTS AT 


N. A.C. C. BANQUET 


New York, Jan. 10.—The absolute 
necessity for a drastic retrenchment 
in governmental costs was the key- 
| note of an address tonight by Sena- 
tor Pat Harrison of Mississippi, be- 





a 


| fore 1,200 members and guests al 
| the National Automobile Chamber | 
of Commerce in the Grand Ball | 


| 


the Commodore Hotel. 
| Senator Harrison further intimated 
that the Democratic law makers 


; Room of 


(c ontinued on Page 3) 


‘SHOW MANAGERS LAUD 
NEW SHOW METHODS 


| New York, Jan. 10—An enthusi- 
astic indorsement of the new show 
lrules which have 
made it possible 
for exhibitors . to 
get much more 
drama and action 
into their exhibits 
at the Grand 
Central Palace 
this year was 
given at a meet- 
ing of the Na- 
tional Association 
of Automobile 
Show Managers 
at the Roosevelt today. 





Harry Bragg 


(Continued on Page 6) 


While the New York Show meet- | 


as | could be covered before our hour of going to press. 
—® After a seemingly auspicious siart 


the attendance slowed down and the 
steady downpour of Monday con- 
tributed to make what is even un- 
der the best of conditions an ofi 
day, disappointing. However, a 
clear day was all that was needed 
to start the crowds moving Palace- 
ward, proving, incidentally, that the 
public has by no means lost its in- 
terest in the new products of the 
automotive industry. 

The weather man promises clear 
and warmer weather for tomorrow, 
with a cold wave hovering around 
and promising to strike tomorrov 
night. Automobile shows are much 
like theatrical productions in one 
respect, business usually gets bette: 
toward the end of any week. 

With the definitely encouraging 
pick-up in attendance on Tuesda‘ 
there is every reason to hope for . 
Satisfactory total of visitors durin: 
the week as a whole. 


| | 
| Alvan Macauley Roy D. Chapin | FIGHTING WILLYS 


ADDRESSES DEALERS 


New York, Jan. 10.—It 
fighting John N. Willys, 
dressed some 
seven hundred 
dealers and dis- 
tributors from all 
over the United 
States who as- 
sembled in the 
grand ballroom of 
the Commodore 
Hotel today for 
the annual Willys- 
| Overland dealer 
luncheon, 

Mr. Willys de- 
|clared that his 
company this year proposes to figh: 
and fight hard to win back leader - 
ship in the lower price field. He 
said early public response to the 
new models introduced at the shov. 
had been a great inspiration and he 
predicted that with renewed effo: 
on the part of dealers sales co 
Willys-Overland products this yea- 
| Should run 200 to." 90 per cent. above 
| the 1932 figure. 
| “Although our car has been before 
the public less than four days, ou 


Was a 
who ad- 





John N, Willys 


(Continued on Page 18) 





FOR SHOW VISITORS — Automotive Daily News offices: Editorial and Advertising, 350 Hudson Street. 
Editorial telephone, CAnal 6-1010, CAnal 6-1011. Advertising, CAnal 6-1001, CAnal 6-1008. 














NEW YORK SHOW EVENTS 


WEDNESDAY, 
10.00 a. m.—N. A. C. C. directors’ meeting.... 
12.30 p. m.—Cadillac dealer luncheon.......+.- 
12.30 p. m.—Marmon dealer luncheon....... Soccer .»- Hotel Commodore 
100 p. m.—N. A. C. C. directors’ luncheon.......... N. A. C. C, offices 
6.30 p. m.—Metropolitan S. A. E annual dinner. ,,. Hotel Pennsylvania 


THURSDAY, JANUARY 12 


12.30 p. m.—Marmon dealer luncheon 
12.30 p. m.—Overseas Automotive Club luncheon 


FRIDAY, JANUARY 13 


12.30 p. m.—Marmon dealer luncheon ., 
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eceeess N. A. C. C. offices 
.. Waldorf-Astoria 
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Hotel Commodore 
Picadilly 
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Personal Notes 
At the Show 


Such great interest in the show is 
being displayed by General Motors 
of Canada, Ltd., that the organiza- 
tion has sent a formidable delega- 
tion to attend the display. Nearly 
one dozen officials of the organiza- 
tion already are here headed by H. 
A. Brown, vice-president and genera] 
sales manager, all at the Waldorf- 
Astoria, 

- * « 

Others from the land of the Maple 
= specifically from Oshawa, 

mtario, are: Charlie E. McTavish, 

eneral sales manager; Thomas E. 
Eorpe advertising manager; Fred B. 

oate, comptroller; and George W. 
Garner, chief engineer. 

” o 

Your inquiring scribe discovered, 
incidentally, that Mr. Brown is per- 
haps as well known for his interest 
in first editions, signed and limited, 
if you please, and also for his collec- 


» 











tion of jade, as he is for his auto- 


motive activities, 
” * « 


Mr. Corpe, when pressed, modestly 
admitted a report that came to our 
ears, to wit., that the advertising 
department of his organization, over 
which he presides, recently won the 
first prize in the direct mail adver- 
tising competition in North America. 

a ~ * 

George Kublin, Auburn’s chief en- 
gineer, celebrated Christmas a year 
ago by performing that ancient and 
honored ritual which centers about 
a solitaire diamond. Now we hear 
that George has obtained a gold 
band to place above the solitaire. 
He is planning a trip to St. Louis 
shortly, and we're hoping to meet 
Mrs. George at the Chicago show. 

. o ~ 

R. S. McLaughlin, president of 
General Motors of Canada, Ltd., 
arrived here Tuesday, making his 
headquarters at the Waldorf-Astoria. 

” . 7 
McLaughlin not only is one of the 


(Continued on Page 17) 





Nothing rolls like a ball 


If New Departures were to cost a million dollars 
apiece, they could not be made better or give 


longer, more efficient 


service. That is why 


practically every car at the shows—from the 
low price class to the custom made jobs—use 


them in one or more 
equipment. 


positions as standard 


NEW DEPARTURE 


BALL BEARINGS 





NOVEMBER MARK PEAK 
IN USED CAR FINANCING 





Washington, Jan. 10.—The volume 
of used-car financing during Novem- 
ber in proportion to the number of 
cars financed was the greatest ever 
recorded, it was stated at the Bu- 
reau of the Census in connection 


with the monthly automobile financ-" 


ing report of the Department of 
Commerce, 

Used cars accounted for two-thirds 
of total car financing during the 
month, and the total amount of 
money involved in used-car financ- 
ing more closely approached the 
amount of new-car financing than 
ever before, the bureau stated. Ad- 
ditional information was provided 
as follows: 

The department's report showed 
that during the first eleven months 
of 1932 there were 884,676 used cars 
financed by the 320 financing or- 
ganizations which submitted data to 
the Bureau of the Census. The 
amount of this financing totaled 
$214,405 ,075. 

At the same time there was 511,- 
770 new cars financed at retail, the 
total amount of this financing being 
$279,702,705. These figures showed 
that used cars exceeded new cars by 
373,000 in the eleven-month period, 
which compares with an excess of 
329,000 used cars in the similar pe- 
riod of 1931. 

In units, the volume of new-car 
financing during the eleven-month 
period declined 40 per cent. from 
the corresponding period of 1931, 
while the decline in used-car financ- 
ing was about 31 per cent. In value 
of financing the decline in new cars 
was approximately 47 per cent., as 
compared with 37 per cent. for used 
cars, the smaller margin in valuation 
declines being due to a greater de- 
| crease in the average used car value 
|than in new car value 

The report shows the average value 
of used cars financed in the 1932 
period as $242 as compared with the 
|1931 average of $268. The average 
amount of financing per new car 
was $547 in 1932 as compared with 
$554 in 1931. 

Despite the lower average value of 
the used car, the total amount of 
financing of this type automobile 
| now almost approximates the total 
of new-car financing in view of the 


‘| continually rising ratio of used-car 


to new-car sales, as measured by 
the financing statistics. In previous 





|months new-car financing has ex- | 


ceeded used car by substantial mar- 
gins, but the gap has narrowed as 
the proportion of used-car sales in- 
creased, and in November’ the 


amount of used-car financing totaled | 


$12,831,282, as compared with $13,- 
970,832 for new cars. 

The volume of wholesaler financ- 
ing (financing to dealers) during 
the eleven-month period of 1932 
totaled $310,066,711 and e- ceeded for 
the first time the volume of retail 
financing of new cars. During 1931 
new-car financing at retail barely 
exceeded wholesale financing (which 
is confined to new cars) and in 1930 
it was substantially greater, 








New York Sow 


HEADQUARTERS 


CONTINENTAL 


AUTOMOBILE COMPANY 





HOTEL. COMMODORE 
SUITE 741 


& 
—Dealers Are Cordially Invited to Cali— 


SPARKS from ‘THE SHOW 








} Battle of Knives and Forks 


; i. 


“Old Master” Is Back 


* * a 


| “G. A. R.” Ranks Thinning 


+ * “ 


That Record Dealer Rally 


os ” ” 


“Toledo Neighbors’” Party 


* * * 





| 
| 


Chris Sinsabaugh—Detroit Editor 


IS true that fewer trade lunches and dealer banquets 
are scheduled this week than in preceding years, but 
notwithstanding this the Battle of the Knives and Forks 
wages merrily. It wouldn’t have been so bad if our good 
friends in the industry had not introduced the 4 o’clock tea, 
Some places they call it the cocktail hour, but for reading 
purposes 4 o’clock tea sounds better. Now the conductor 
has to keep humping to make the rounds. Would we like to 
see this new feature eliminated? Decidedly no. 
~ + * 

I PRACTICED ON this tea proposition the first day 
of the show, when Libbey-Owens-Ford held open house, and 
the sample was so good that I did not hesitate to drop in 
at Continental Motors Monday, following the tenth annua 
luncheon which John N. Willys gave to his newspaper 
friends at the Biltmore. 

The Willys party was a success, as a matter of course, 
It always is, but particularly so this time because the ‘old 
master” is back in the saddle again. There seems to be ng 
gainsaying the fact that the sage of Toledo is displaying 
more than his usual abundant enthusiasm over the new 
Willys baby, and from the reports handed out at the lunch, 
one must believe that the show verdict has amply confirmed 
the belief of the company in the new four. As John N. told 
us, he is looking for it to at least equal the success of the 
Whippet, which was the biggest money maker Overland ever 
had, 

Invading the hottest spot in the industry—the low- 
low priced group—the reports over the week end following 
the debut indicate that the four not only is holding the ol 
Overland clientele, but winning new friends outside tha 
group. For instance, the Broadway branch sold eleven of 
the fours Saturday without a trade-in, while only two o 
the eleven were former Overland owners, and there were 


‘only two of the remaining nine who were on the prospect 


list. And in fifteen metropolitan salesrooms over the weeke 
end period there were more than 28,000 in the stores, and 
a prospect list of 1,174 was secured. 

* * * 

JOHN N.’S PARTY was most representative of the 
daily and trade press, but there was a noticeable thinning 
of the ranks of the G. A. R. division. John Wetmore stil) 
is in California, and the Pioneer party weaned away such 
old-timers as F, Ed Spooner, Frank Roche, Duncan Curry 
and Jack Kerrison, but among the graylocks who did check 
in were Jim Sullivan Burton Brown, Clair Wight, Julian 
Chase, Joe Hildreth and two other old gentlemen—our own 
Alec Johnston and yours truly. And next to the columnist 
sat Dave Wilson, president of the Wilson Foundry of Pontiac, 
which makes engines for the Willys organization. 

a” ~ * 

FROM THE BILTMORE we Paul Prys and Peeping 
Toms jumped to the Romany Club at the Waldorf for the 
4 o'clock tea party of Continenta! 
| Motors. We weren't hungry, ol 
course, but it made a pleasant break 
in the afternoon to meet our Conti-« 
nental friends like President Angell, 
Vice-President Rockelman, Saleg 
Manager Henry Krohn and the ade 
vertising section, Ray Sackett of thé 
company proper and Ted Grace 
Walter McLain, Ed Wade and Bill 
Ziegfield of the agency. And then, 
too, there was L. J. Kanitz, general 
sales manager of the motor division, 

So much for the hosts. The 
droppers- in included several prom- 
inent out-of-town newspaper mep 
like Jim Braden of the Chicago Daily 
News, father of the rumor that this 
writer does not know how to drive 
a car; Hal Foust of the Chicago 
Tribune and Bob Ross of the De- 
troit Times. If you want to count 
the space peddlers—well, every one 
seemed to be there, 


* 





WELL, THIS TAKES us up to 6 
o'clock, and there still is a lon 
;evening ahead. First on the list o 
| evening events was the huge dealer 
{banquet of the Chrysler organiza- 
tion, which had to be held in the 
Seventy-first Regiment Armory, bee 
cause no hotel in town could ac- 
commodate the nearly 3,000: retail- 


(Continued on Page 13) 
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Approximately 500 Auburn dealers attended the luncheon yesterday in the East Ballroom 
the dealers was W. H. Beal, president, who predicted that more cars would be sold in 1933 than were sold in 1932. 


ably be small. 


BEAL OF AUBURN SAYS 
1933 SALES WILL GAIN 


(Continued from Page 1) 





the metropolitan area and surround- | 


g Eastern territory, at the annual 
uburn luncheon in the east ball 


room of the Hotel Commodore today. | 


Although he said the increase 


probably would be small, Mr. Beal | 





N. E. McDarby 


W. H. Beal 


told the group he was confident a 
definite upturn would be realized by 
he industry as a whole. The extent 
which the individual dealer 
rofits from this increase will de- 
pend entirely pon his personal ef- 
orts during the year, he said. 

“Auburn has made every effort to 

rovide its deaiers with the finest of 
ools for 1933,” he said. “Our entire 

rogram has been founded primarily 
nm quality and Auburn is building 
the finest car for the least money 
in its history.” 

N. E. McDarby, vice-president of 
‘Auburn in charge of sales, acted as 
toastmaster and introduced other 
Officials of Auburn and affiliated 
companies. ‘ 


CONTINENTAL AIMS TO 
GIVE ALL WORKING MEN 


(Continued from Page 1) 


about six miles in length. The 
average fare is 6 cents with an ad- 
ditional penny required for trans- 
fers in most cities. Bus fares 
average 10 cents and are higher in 
many instances. Translated into 
terms of daily travel, millions of 
American working men and women 
must pay 12 cents per day just to 
go to and from work—a cost aver- 


aging at least a cent a mile without | 


transfers, These people have no 
other means of transportation. They 
must come and go at a given time. 


Their means of moveent is neither | 


flexible nor comfortable and often 
they are compelled to Stand after 
long hours of labor. In this par- 
ticular their cost of transportation 
is extremely high. 

“Can these millions of workers 
afford an automobile? 

“I think they can. As a matter 
ef fact, Continental planned, des 
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signed and produced its full-sized 
Beacon car with these people defi- 
nitely in mind because they deserve 
modern, economical and comfortable 
transportation. Figures indicate the 
economy of this car as compared 
with street cars and other public 
conveyances: 

“The Beacon gives from 25 to 30 | 
miles to the gallon of gasoline. 
Gasoline averages 18 cents per gal- 
lon, including tax. Assuming the 
owner travels twelve miles each day 
to and from work, he will be able | 


|to drive two days in succession on 


less than a gallon of fuel. Even al- 
lowing for depreciation and upkeep, 
the transportation cost of the Bea- 
con owning workingman is substan- 
tially below the costs of traveling 
on public conveyances, because, in- 
stead of 24 cents in fares, he would 
pay less than 18 cents for two days’ 
transportation. 

“We at Continental believe that 
these actual cost figures are impor- 
tant. But even more important is 
the increased activity, the greater 
comfort and enlarged scope of rec- 
reation available to the great Masses 
of working men and women through 
the use of a modern motor car. 
Essentially the Continental Beacon 
will provide an entirely new type 

transportation to millions who, 
til 1933, have been forced to spen 
severa hours weekly on public con- 





veyances at a cost which, in many 
cases, greatly exceeds the cost of op- 
erating one of these new motor 
cars.” 


TRUCK USERS MUST OBTAIN 
CITY LICENSES IN RICHMOND 


Richmond, Va., Jan. 10.—Manu-| 
facturers and others’ operating 
plants or places of business adja- 
cent to the city who use the streets 
of the city in delivering goods and 
material by truck within the cor- 
porate limits must obtain a city 
license for the operation of each 
truck, it has been learned at City 
Hall. 


PRECISION 


BALL RVULLER 


NORMA -HOFFMANN 





HARRISON URGES CUTS 
IN FEDERAL COSTS AT 
N. A.C. C. BANQUET 


(Continued from Page 1) 
recognize the need for some revision 
in tariff schedules in order to re- 
gain our foreign markets. 

Another interesting speaker on 


| the evening’s program was Floyd | 


Parsons, nationally known commen- 
tator of industrial and economic 
questions. 

An informal get-together had oc- 
cupied the half hour before the call 


to dinner. This general gathering 
at the N. A. C. C. annual dinner 
brings together friends who do not 
manage to meet during the rest of 
the year. It is always one of the 
pleasantest reunions of the year and 
the 1933 event was no exception to 
the rule, business troubles and con- 
ditions being generally forgotten for 
the time being. 

Alvan Macaulay, president of the 
National Automobile Chamber of 
Commerce, presided as toastmaster. 
R. H. Grant, vice-president of Gen- 
eral Motors, charged with the duty 
of introducing speakers. 

Roy D. Chapin, secretary of com- 
merce in President Hoover's cabinet, 
received a royal welcome from his 
former colleagues in the automobile 
industry. Mr. Chapin responded to 
the reception with a bow, but did 
not speak. 

The princip&l speaker ‘of the eve- 
ning, United States Senator Pat 
Harrison of Mississippi, minced no 
words in setting for his ideas of the 
needs of today. His speech in part 
was as follows: 

“A crisis confronts the economic 
life of the nation today—such a 
crisis that calls for the constructive 


BEARINGS 


AND THRUST 


BEARINGS CORPORATION STAMFORD CONN. USA 


}and hasten a return of economic 












of the Commodore Hotel. 
The 





thought of men and women in pub- 
lic as well as private position. It is 
a time when all must admit the 
delicate and serious problems which 
surround us, 

“If we are to revive confidence 


Stability, politics for the next year 
must be adjourned and the united 
thought of the nation applied to 
these delicate and serious problems 
in order that some solution may be 
found. 

“First and foremost among the 
problems which now confront us is 
the necessity for rigid retrenchment 
and economies in government. In 
such times as these, when people 
are suffering and taxes are most 
burdensome, every activity of gov- 
ernment that is not absolutely 
necessary should be abolished or de- 
layed. Every person in the employ 
of the government or who receives 
benefits from the government should 
be willing to cooperate in a sound 
retrenchment program. The cost of 
the government is too great. It has 
climbed more than 400 per cent. in 












NIBROC AU 


tensile strength and texture—w 


chiefs, ete. 


Metal Cabinet 1034x2¥4%3 5% 
List price cabinet, 75 cents; refill 
of 50 towels, 25 cents. We also 
manufacture a full line of cabi- 
nets and towels for garages, fill- 
ing stations, waiting rooms, offices 
and homes, 


BROWN C 


Portland 


Introducing 


CABINET 
Fits Under the Dash 


CONTAINS 50 NIBROC PAPER TOWELS 


Standard Equipment on 
Hudson-Terraplane 


Endorsed and Recommended by 
Pierce-Arrow 


Nibroc De Luxe washable wet strength paper towels are mane 
ufactured by a secret process which imparts to the paper great 


“smooth as chamois—washable, lintless, absorbent. 
Uses: To clean hands, as a wiper for windshield, head lights, 
oil gauge, engine, and for polishing metal; napkins, handker- 
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urn Dealers Attend Hotel Commodore Luncheon 





Photo by Drucker & Baltes. 


The only speaker to address 
increase, he said, would prob- 


less than twenty years, There are 
too many people employed by the 
government; decrease must be made, 

“Our Federal budget must be bale 
anced along sound lines, The credit 
of this government must be pre- 
served and if increased taxes are 
to be avoided Federal expenditures 
must be reduced and waste and ex+ 
travagance eliminated. 

“Our first object in this Congress 
is to reduce apprepriations and ap 
ply economies. If the budget cans 
not be balanced through thig 
method, there will, in my opinion, 
be no hesitation—as distasteful as 
it is—to find additional methods of 
taxation to accomplish the desired 
result. If we can retrench and bal« 
ance the budget and pass some nae 
tional farm relief legislation which 
will lift commodity prices and give 
some strength to the purchasing 
power of the farmers’ dollar, and 
readjust our tariffs so that an en< 
larged trade with the nations of the 
world can be restored, we will have 
then started upon the sure road of 
economic recovery.” 
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See this new profit 
maker with constant re- 


fill repeat sales oppor- 
tunities at Booth D-79. 
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Prices 


OR some time executives in the automotive industry have 

been assuring us that they purposed presenting cars this 

year, priced with due regard to the deflated condition of the 
world’s pocketbook. 

Now that final announcements are in and we have be- 
fore us the complete price picture for 1933, we see that our | 
executives have not been indulging in idle talk. To engineers 
the many new features of design as they are displayed at the 
show will hold first interest. To other specialists upholstery 
will be a paramount issue; still others will hold that the trend 
toward streamlining is the primary interest made apparent 
by the gathering of the year’s models under one roof. But 
to the ultimate consumer, we believe that the new scale of 
prices offered for 1933 will be the point of greatest interest 
at the show. 

Do not mistake us; we do not believe that even depressed 
Americans buy solely on price. Any American of whatever 
degree you choose wants to buy the best that he can afford 
and probably something a little better; if he can get long 
enough terms on it. But regardless of what price class the 
American of today is going to spend his money in, he is glad | 
to see the product in that field brought nearer to his reduced | 
pocketbook. 

But aside from all the rest there is going to be a spirited 
battle in the lowest price class. With Continental, Willys- 
Overland, Terraplane and Austin entering the lists with 
Chevrolet, Ford and Plymouth, the issue is-joined. Those 
who must perforce strictly limit the first expenditure for 
motor transportation surely have fallen upon pleasant places, | 
with a wider field from which to pick than ever has been 
given them before. 

And those who want to spend a little more money for'| 
their vehicles; what chances they have! Eight-cylinder cars 
in the next price division above five hundred dollars. More 
luxury, more comfort perhaps, greater speed and higher 
power in a price range than only yesterday was the lowest 
in the industry. 

In the higher price ranges, buyers who can afford such| 
cars are equally fortunate. The manufacturers who specialize 
in fine cars have added hugely to the dollar value of their 
products and then have cut the price to boot. 

_ Salesmen in 1933 will find this matter of comparative 
price, of value per automotive dollar spent a great sales 
argument, 

Certainly our industry has made a courageous effort | 
to drive back the forces of depression. The basic factor. has 
been well cared for in launching this campaign. The product 
is all that any one could ask, and the price has been revised 
to bring it strictly into line with financial conditions. Obvi- 
ously that puts the rest of the battle straight up to the “in- 
fantry of industry,” the salesmen who constitute the first 
rank of the battle line. The manufacturers have supplied 
the product and the price. "ow it is for the salesmen to give| 
the perspiration, perseverance, pep and pugnacity that will | 


give sales volume the upward trend in 1933. 
” * . . | 


In the land of down-under, they have a rail vs. road 
problem, too. A Mr. Gahan, who is railways commissioner | 
for the commonwealth of New South Wales, recently made | 
a statement which, it seems to us, is common.sense in any | 
country: “Wasteful competition of transport services should | 
he investigated, and should it be shown for example that the 
business can be handled better by road than by rail, then the 
railway should be closed. Should, on the other hand, the} 
railways be best able to handle that section of the traffic, | 








then the motor service should be diverted to a route where it| Nt °”’y is this true for Denver, | 


ean be economically performed.” 






}retail. From him came this concise 


|}ern Auto Supply Company. 


|ments sold by supply houses due to 
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BANKERS IN CHICAGO, 
CAUTIOUS IN MAKING 
FORECASTS, SEE GAIN 





By WALTER BERMINGHAM 
(Staff Correspondent) 
Chicago, Jan. 10.—Chicago bankers 
have seldom been so non-committal 
at the close of one year or the start 
of another as they are just now. It 


has been traditional for business 
leaders to issue statements on the 
last day of the year, giving a proph- 
ecy for the twelve months ahead, 
and included among them have been 
banking heads. The banker prog- 
nostications have been guarded in 
tone, though they insist there was 
an improvement in sentiment during 
the second six months of 1932. One 
institution stresses the need for de- 
flation in governmental expense. 

Interviewing bankers for publica- 
tion brings insistence on their part 
that they view those in the automo- 
bile industry as they do those in any 
other business, and that they will 
continue to do so in 1933. It is a 
case with them, they say, of being 
required to maintain themselves in 
a liquid condition, and, as a conse- 
quence, of loaning money on ample 
and readily marketable collateral. 
Among those in the trade, in their 
dealings with the banks, it is felt 
that the inclination of the bankers 
generally is to assume a detached 
rather than an intimate relation 
with the matter of collateral being 
their prime if rot only interest. 

To get a real sympathetic expres- 
sion on the part of the money lend- 
ers toward automobile dealers, it is 
necessary to talk with C. C. Hanch, 
general manager of the National As- 
sociation of Finance Companies, and 
spokesman for that organization. 
Mr, Hanch, formerly an automobile 
executive, has.never lost confidence 
in the industry with which he was 
affiliated, nor with those who mer- 
chandise cars both at wholesale and 










statement on the outlook for 1933: 
“So far as the automotive indus- 


(Continued from Page 10) 


REPLACEMENT SALES 
HOLD UP IN DENVER, | 
BUT ACCESSORIES OFF 


By IRA R. ALEXANDER 
(Staff Correspondent) 

Denver, Col., Jan. 10.—The auto 
supply business has been holding 
up, although sales of accessories 
have fallen materially. Such is the | 


comment of J. S. Tucker, manager | 
of the Denver branch of the West- | 





“There have been more replace- 


the well known fact that motorists 
are trying to get all they can out 
of their present cars rather than 
to turn them in on new ones. They 
feel they cannot afford new cars 
and must keep the old ones going 
as long as possible. Hence the sup- 
ply houses are reaping some benefit 
from conditions, for the motorist 
will buy a piece here* and a piece 
there just to keep his car moving. 
Persons who never were known to 
run a car more than a season have 
found they must get along without 
a new car. New parts are about 
the best they can afford and since 
they tend to make the old car look 
more new, they compromise on the 


parts.” 
Business with the supply men, ac- 
cording to Tucker, has held up|} 


mainly through repeat customers, 
through new services offered and! 
through the addition of accommo- 
dation lines. Old customers have 
not lost the habit of dropping 
around for all their auto needs. The 
addition of new services such as 
oil has tended to hold the old and 
bring in new customers. A call for 
oil service often results in the sale | 

| 


of other items. Accommodation 
lines such as golf equipment have 
increased the gross business, and, 
incidentally, the profits. 

“Business has held up better 
1932,” says Tucker, “in relation 
that of 1931, than 1931 held up 
the 1930 tota!. Partly because of | 
this fact and due to a generally | 
better tone we fec! we have touched | 
the bottom and are now working 
back. 


in | 


to | 
to 


(Continued on Page 14) 





JANUARY 

7-14—New York, N. Y. National Automo- 
bile Show, Grand Central Palace. 

7-14—San Franciseo, Cal. Motor Car Deal- 
ers Association of San Francisco 
seventeenth annual Pactffe Automo- 
bile Show, Civic Auditorium. G. A. 
Wahigren, show manager. 

7-15—Los Angeles, Cal. Los Angeles Motor 
Car Dealers Association, twentieth 
annual show. 

8-14—St. Louis, Me. St. Louis Automobile 
Dealers Association Show, Midwest 
Industrial Terminal Building. J. A 
Schiecht, show committee chairman 

1l—New York, N. ¥. Society of Automo- 

tive Engineers, annual dinner, Peno- 
sylvania Hotel. 

14-21—Toronto, Can. National Motor Show 
of Canada, Automotive Building, J 


L. Stewart, manager Canadian 
Automobile Chamber of Commerce, 
in charge. 


14-21—Cleveland, 0. Cleveland Autmobile 
Manufacturers and Dealers Associx- 
tion, show. Herbert Buckman, man- 
ager. 

14-21—Newark, N. J. Newark Automobile 
Dealers Association, show, Armory. 
Claude E. Holgate, show manager. 

14-21—Milwaukee, Wis. Milwaukee Auto- 
mobile Trades, Inc., show. Palmer 
E. Hanson, manager. 

14-21—Buffale, N. ¥. Buffalo Automotive 

ade Association, show. Albert 

ertzog, Jr., manager. 

14-21—Providence, BR. I. Rhode Island 
Automobile Dealers Association, 
show, Cranston Street Armory 
Ralph P. Lord, manager. 


15-21—Cincinnati, ©. Cincinnati Automo- 


bile Dealers Association, show, 
Music Hall. Harry T. Gardner, 
manager. 


16-20—Detroit, Mich. Annua! convention 


and road show 
16-20—Detroit, Mich. 
ing Congress. 
16-21—Brooklyn, N. Y¥. 
Vehicle Dealers Association, 
Ralph Ebert, manager. 
16-21—Philadelphia, Pa. Philadelphia Au- 
tomobile Trade Association, show. 
16-21—Detroit, Mich. Steel Founders So- 
ciety of America, annual meeting. 
20-28—New York, N. ¥. National Associa- 
tion cf Engine and Boat Manufac- 
turers, boat show, Grand Centra! 
Paiace. 
21-28—Montreal, Canada. 
show of eastern Canada. 
Building, Adelstau Levesque, 
eral manager 
21-28—Boston, Mass. Boston Automobile 
Dealers Association, Boston Com- 
merciat Motor Vehicle Association 
show, Mechanics Building Cheste: 
I. Campbell, manager. 
21-28—Jersey City. N. J. Automobile Show 
Midtown Auto Galon, Frank Gal- 
land, manager. 
21-28—Baltimore, Md. 
ciation of 
Regiment Armory. 


Highwar and Bulld- 


Brooklyn Motor 
show 


National motor 
Stadium 
gen- 


Auto Trade Asso- 
Maryland, show, Fifth 
John E. Raine, 


manager. 

21-28—Detroit, Mich. Detroit Automobile 
Dealers Association, show. H. H. 
Shuart, manager. 


Y. 


21-28—Syracuse, N. Syracuse Automo- 













bile Dealers Association show. CG. 
H. Hayes, manager. 

22-26—Detroit, Mich. Society of Automo- 
tive Engineers, annual meeting, 
Book-Cadillac. 

22-28—Hartford, Conn. Hartford Automo- 
bile Dealers Association show, State 
Armory. Arthur Fifoot, manager. 

23-28—Rochester, N. Y. Rochester Auto- 
mobile Dehlers Association Show, 
Edgerton Park, A. C. Lohman, ex- 
ecutive secretary. 


23-28—Pittsburgh, Pa. Pittsburgh Auto- 
mobile Dealers Association. show, 
W. N. Owings, manager. 

25-28—Harrisburg, Pa. Harrisburg Auto- 
motive Trade Association show, 
New Farm Show Building. 

2i-Feb. 15—Cairo, Egypt. International 
Salon. 

28-Feb. 4.—Portland, Me. Portland Auto- 
mobile Dealers Association, show, 
Exposition Building. L. P. Borman, 
manager. 


28-Feb. 4—Chicago. National Automobile 
Show, Coliseum. 

28-Feb. 5—Washington, D. C. Washington 
Automotive Trades Association, show. 

30-31—Chicage, Il, National Automobile 
Dealers Association, convention, 
Medinah Athletic Club. 

20-Feb. 4—Springfield, Mass. 


show. 
FEBRUARY 
1-11—Indianapolis. Twenty-second annual 
show, Indiana State Fair Grounds. 
6-11—Ottawa, Canada. Ottawa Automo- 
tive Trade Association show, Col- 
iseum. L. M. McCoy, chairman ad- 
vertising committee. 
6-11—Denver, Col. Automobile show. 
7-11—York, Pa. York County Automobile 
Dealers Association, Inc., show. 
R. C. Keller, president. 
9-11—Springfield, Di. Springfield Auto- 
mobile Dealers Association, show. 
11-18—Kansas City, Mo. Kansas City 
Motor Car Dealers’ show. 


Automobile 


GOODYEAR TIRE SPEEDS 
ALABAMA PRODUCTION 


Gadsden, Ala., Jan. 10 (UTPS).— 
The Goodyear Tire and Rubber 
Company plant here is stepping up 
operation from three to five days a 
week, with three shifts employed. 
The increase is due to seasonal 
movement of tires. 


RUBBER EXPORTS FOR NOV. 
FIRST GAIN SINCE MARCH 
Washington, Jan. 10.—Exports of 
rubber products increased in No- 
vember for the first time since least 





| March, according to Chief E. G. Holt 


of the Commerce Department's rub- 
ber division. The November increase 


|over October amounted to around 


$200,000, while the total exports for 
November amounted to $1,325,167, as 
against $2,329,424 for November, 1931. 








DOLE SYSTEM OF 


VENTILATION 


THE PRODUCT OF CLOSED CAR VENTILATION PIONEERS 





HE twin windows (patents pending) offer many 
unique advantages which will appeal alike to car 


manufacturers for their 


economy —to dealers for 


their sales appeal and to the owner for new com- 


fort and convenience. 


This is an individual problem for each manufacturer. 
The Dole System of Ventilation has proven merit. 


See or write us today 


N. Y. Show Headquarters — The Biltmore Hotel 
Detroit Office — 3-219 General Motors Bidg. 


THE DOLE VALVE COMPANY 
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Cadillac can restrict the production of V-16’s to 
four hundred a year because the V-16 price restricts 
the market. But if V-16’s were available at 2c 
on weekdays and 5c on Sundays, you couldn’t 
stop millions of people from buying them... 
Conceivably somebody might put out a newspaper 
priced at thirty times the price of other newspapers, 
and restrict its audience, but as an advertising 
medium it would be valueless . . . Newspapers are 
not sold to pocketbooks, but just to people. A 
newspaper that will interest four hundred people 
will interest a thousand times that many. News- 
papers are not edited for incomes, but for interests. 
As long as people are what they are, with basically 


the same emotions, curiosities, and urges—there 





cannot be a good newspaper restricted to a limited 
audience of high incomes .. . Incidentally, the 
factors that will make the V-16 worthwhile to four 
hundred purchasers are the respect, admiration 
and appreciation existing in the minds of the 
millions who cannot afford the car. Mass opinion 
—and mass advertising—are just as essential to 
the V-16 as to the Chevrolet or Plymouth or Ford. 
Consequently The News is preeminently a suitable 
medium to help Cadillac find its four hundred 
V-16 customers .. . Among American newspapers, 
The News is a Cadillac V-16—in that it functions 
better than any newspaper thus far produced. In 
the selection of its materials, in its planning and 


engineering, in its production day after day over 


With apologies to Cadillac 
.» and to Campbell-Ewald... 


a long proving period of years, is a high, sustained, 


and unvarying excellence that no other newspaper 


can approach. And the evidence of the success of 


News standards is not in its restricted output but 
in its unparalleled record of gaining and holding 
and satisfying the largest newspaper audience in 
the most competitive newspaper field in this 
country! Further evidence of the success of this 
newspaper is apparent in its advertising record: 
third among New York newspapers in 1932, first 
in retail linage! . . . In coverage, in efficiency, in 
responsiveness and in cost—The News is unique 
in its field, and discriminating advertisers of autos 
mobiles or anything else are invited to request the 
fullest information from any News representative. 


New York’s Picture Newspaper 








oes 


SALES METHODS TOPIC 
AT SERVICE LUNCHEON 


(Continued from Page 1) 


ed Motor Service organization at a 
luncheon held at the Hotel Astor 
here today, 

“We are passing through a tran- 
sition period in sales methods,” Mr. 
Kettering continued. “People want 
to buy, more than to be sold, and 
one way to recovery is to let people 
buy rather than to seil them what 
they don’t want.” 

Individuality of the person, the 
speaker stated, counts as much as 
the thing he is selling. It has be- 
come apparent in the past three 
years that confidence in the man 
with whom he is dealing is of 
greater importance to the customer. 

Speaking of “Technocracy,” Mr. 
Kettering said that nobody knows 
what it is all about. He does not 
believe that we have reached the 
point where we can push a button 
and have everything done for us. 
He believes that what has occurred 
is a complete break-down of the 
machine itself, which has been built 
up beyond the point where it can be 
depreciated fast enough. 

In concluding, Mr. Kettering said 
that organizations and systems must 
be continued, but machines and sys- 
tems cannot take the place of indi- 
viduality. 

C. E. Wilson, vice-president Gen- 
eral Motors Corporation, expressed 
optimism for the future of the au- 
tomobile business and its allied 
fields. He stated that he did not 
believe that the people lived beyond 
their means in the periods from 1927 
to 1929. 

F. A. Oberheu, president and gen- 
eral manager of United Motor Ser- 
vice, stated that the electrical ser- 
vice, equipment and replacement 
business has showed a lower percent- 
age of slippage than any other in 
the automotive field. More show- 
manship is needed in the service 
field. “Think” methods must be re- 
placed by “show” methods. He de- 
plored the attitude of old-time me- 
chanics who shy clear of modern 
methods. More educational work 
must be done this year. The cus- 
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United Service Or ganization Meets 





A REPRESENTATIVE meeting of the eastern district service men was held at the Hotel Astor yesterday, 
when 525 authorized United Service dealers sat down for luncheon. 


tomer will come a long way and 
pay a good price if he is sure that 
service which is rendered is the best. 


W. N. Potter, director of sales, 
United Motor Service, presided at 
the luncheon. He introduced the 
following excutives: F. C. Kreuger, 
president and general manager, 
Delco-Remy Corporation; C, F. Ket- 
tering, president, General Motors 
Research Corporation; A. S. Phelps, 
vice-president and sales manager 
Hyatt Roller Bearing Company; 
John L. Pratt, vice-president, Gen- 
eral Motors Corporation; C. E. Wil- 
son, vice-president General Motors 
Corporation; H. O. K. Meister, 
vice-president, Hyatt Roller Bear- 
ing Company; H. H. Curtice, presi- 
dent and general manager A. C. 
Spark Plug Company; W. S. Isher- 
wood, general sales manager, A. C. 


try addressed the group 


Spark Plug Company; L. P. Snyder, 
Harrison Radiator Corporation; E. 
A. Halbleib, president and general 
manager, Delco Appliance Company; 
F. G. Hughes, vice-president and 
general manager, New Departure 
Manufacturing Company; L. O. 
Sigourney, vice-president, New De- 
parture Manufacturing Company; 
F. W. Marshall, ‘sales manager, 
equipment sales, New Departure 


Manufacturing Company; L. G. 
president and general manager, 
Guide Lamp Company; B. D. 


Kunkle, president ani general man- 
ager, Delco Products Corporation; 
R. W. Wilkinson, vice-president, 
Delco Products Corporation; H. W. 
Anderson, assistant manager, United 
Motor Service, Detroit; W. E. Eich- 
elberger, manager, United Motor 
Service, Philadelphia; T. R. Flynn, 





ANDERSON MANUFACTURING COMPANY 


Detroit Office: 
MR. GEO. H. HUNT, 
2-244 General Motors Bldg. 
Detroit, Mich. 
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Massachusetts. 


Prominent engineers in the indus- 
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United Motor Service, 
L. W. Martin, manager, 
New York 


manager, 
Boston; 
United Motor Service, 
city. 


LOW POINT IN SO. AM. 
EXPORTS NOW PASSED 


(Continued from Page 1) 


Mr. Johnson stated that in his 
opinion specialty exports would have 
less difficulty in marketing their 
goods abroad this year and said that 





R. C. Graham A. L, Frank 


trade-marked articles would be 
given the preference by foreign 
buyers. 

Arvid L. Frank, vice-president and 
general manager of the Studebaker 
Export Corporation, who has just 
returned from several weeks’ trip 
abroad, declared that in his travels 
he had met with a much betterpsy- 
chological attitude on the part of 
automobile distributors. ‘This atti- 
tude, he said, was largely based on 
the hope that better international 
relations will be established as the 
result of the pending world economic 
conference. 

Considerable discussion regarding 
tariffs and other foreign trade prob- 
lems took place, but these matters 
were referred to a committee with- 
out definite action, Round-table 
discussion covering methods of ap- 
portioning advertising budgets was 
also held. Little definite developed 
in this discussion, some representa- 
tives favoring manufacturer contro! 
and direction of advertising funds, 
and others favoring an allowance on 
each car, to be used at the discre- 
tion of the distributor. Some favor 
both methods, according to condi- 
tions. 

Among those present were: Rob- 
ert C. Graham, chairman of the 
chamber’s export committee; R. J. 
Archer, vice-president Willys-Over- 
land Export Corporation; A. L. 
Frank, vice-president Studebaker 
Pierce-Arrow Export Corporation; 
E. C. Morse, president Chrysler Ex- 
port Corporation; Allen C. Ger- 
mann, export manager Hudson Mo- 
tor Car Company. 

Others were: A. C. Peters, export 
sales executive; George Quisenberry, 
editor the American Automobile; B. 
C. Budd, export manager, Packard 
Motors Export Company; R. S. 
Wiley, export manager, Auburn Au- 
tomobile Company; C. M. Wynne, 
export manager, Diamond T Motor 
Car Company; W, Ledyard Mitchell, 
chairman of the board, Chrysler Ex- 
port Corporation; Pyke Johnson; J. 
S. Marvin, George F. Baurer and J. 
V! Lawrence, all of the chamber 


SHOW MANAGERS LAUD. 
NEW SHOW METHODS 


(Continued from Page 1) 
ing of this association is strictly in« 
formal, with no business to interfere 
with pleasure, so the subject of new 
methods of display used at the show 
this year was discused fully. Her- 
bert Buckman, manager of the 
Cleveland Automobile Manufactur 
ers’ and Dealers’ Association, 
Harry Bragg of New York agreé 
that the action taken this year ha 
done more to advance interest {i 
automobile shows than anything 
that has been done in the pag 
twenty years. He said that he felt 
that much the same type of dis- 
plays would be used in state and 
city shows throughout the country 
during the next few months. 

The annual meeting of the assgQe 
ciation will be held in Chicago dure 
ing the national show in that city 
on Tuesday, January 31. At tha 
time officers will be elected, an 
many subjects informally discusse 
at today’s meeting may be formally 
passed upon by the members. 

Those in attendance at the meet- 
ing today included Herbert Bruck- 
man, president of the association; 
Leon F. Bannigan, secretary; James 
Dalton of Motor; Ralph R. Sandt, 
National Standard Parts Associa« 
tion; Richard J. Murphy, Washinge 
ton (D. C.) utomotive Trades Ag- 
sociation; W. N. Owings, Pittsburg 
Automobile Dealers’ Association; 
Claude E. Holgate, Newark Automg- 
bile Trade Association; Eq Payton, 
Cleveland; H, W. Stacey, Springfield 
(Mass.) Automobile Dealers‘ Asso- 
ciation; John Raine, Baltimore Au- 
tomotive Trades Association; 
Thomas Hay, National Used Car 
Market Reports, Chicago; John 8, 
Trew, Washington (D. C.) Automd. 
tive Trades Association; Lafayet 
B. Markle, Chicago Automobile 
Dealers’ Association; Harry G, 
Bragg, New York Automobile Mere 
chants’ Association; Don Blanche 
ard, Philadelphia, W. D. Edenburn, 
Detroit Automobile Dealers’ Ass0< 
ciation; Ralph Ebbert, Motor Vee 
hicle Dealers’ Association of Br + 
lyn; William Quain, Brooklyn, N. ¥,} 
Chester Campbell, Boston Automds 
bile Dealers’ Association, and A. §, 
Shuart, Detroit. 


A. A. A. APPROVES 40 
RECORDS BY AUBURN 


New York, Jan. 10.—At the dealer 
meeting of the Auburn Automobile 
Company, held today at the Hotel 
Commodore, it was announced that 
the American Automobile Associa- 
tion had approved forty national 
and international stock car speed 
records, from one kilometer to 1,000 
miles, made recently by Auburn at 
Muroc Dry Lake in California. 

The records follow: 








Speed in 

Distance Time m. p. h. 
1 Kilom. 18.90 seconds....... 118.3 

1 Mile 30.53 seconds..... . 117.8 

5 Mfes ; Pea 
25 Miles x - 115. 

50 Miles h ae 115.4! 

100 Miles 5 is 115.3: 
200 Miles 1h., 45 m., 47.28 s. 113. 
250 Miles 2h., 12 m., 10.89 s. 113, 
500 Kilom. 2 h., 44 m., 18.95 5. 113, 
500 Miles 4h., 24m., 881 s. 113.9 
1000 Kilom. 5 h., 36 m., 3.87 s. 110, 
1000 Miles 9h., 8m., 45.95 s. 109, 

2000 Kilom. 11 h., 43 m., 28.78 s. 105.99 

3 eee Se ae . 115.51 

340.30 Miles D BOUTS. ccccccses . 113.43 

665.19 Miles 6 hours............ 110,88 

1270.12 Miles 12 hours............. 105.84 


Those are new American Class B 
records, made from flying starts, 
International records must be made 
from flying starts. Auburn set nine 
new Class B International records, 
subject to confirmation by the Age 
sociationale des Automobile-Clubg 
Reconnus, Paris. That organization 
is the world governing body with 
respect to automobile speed records, 
Those nine new records are for 200, 
500 and 1,000 miles; 500, 1,000 and 
2,000 kilometers, and for three, six 
and twelve hours. Class B com- 
prises cars with 305 to 488 cubic 
inches piston displacement. The 
displacement of the Auburn Twelve 
is 391.64 inches. 


WESTERN MICHIGAN SHOW 
AT GRAND RAPIDS, JAN. 17-20 
Grand Rapids, Jan. 10.—Twenty- 
five makes of automobiles willbe 
exhibited at the twenty-fourth’ an- 
nual Western Michigan Automotive 
Show, January 17-20, it was deter- 
mined at a meeting of members of 
the Grand Rapids Passenger Car 
Dealers Association. The show will 
be held in the new $1,500,000 civic 
auditorium, 


















By HERBERT C. SNOW 
Vice-President in Charge of Engi- 
neering, Auburn Automobile 
Company 

During the past year a great deal 
ae been said and written about the 
ear-engine-mounted car. Many de- 
signs have been made and experi- 
Soo cars have been built. To 
ate, no one in this country has 
Started the production of this type 
f car. Can we expect to see any of 
Pres cars produced during the com- 
ing years? Before making any pre- 
@iction of this kind it would be well 
to consider what is Invoived. 

The idea of the _ rear-engine 

ounting is not a new one. This 
bype was used on 

me of the very 
early automotive 
vehicles which 
were built in this 
country. The first 
practical automo- 
bile to be used had 
a horizontal sin- 
le-cylinder en- 
ine mounted un- 
der the seats, driv- See 
ing the rear 
wheels. The sin- H. C. Snow 
gle-cylinder horizontal engine was 
succeeded by the double-cylinder op- 
posed engine, mounted as above, 
With the increase in size of the en- 
gine the rear mounting became awk- 
ward, and these horizontal engines 
were moved forward. About this 
time Winton brought out a four- 
cylinder horizontal opposed engine, 
mounted under the body. A year or 
so later the four-cylinder vertical 
engine came, as a result of European 
influence. It was clearly impossible 
to mount this type under the seats, 
and hence it was placed in front, 
under the hood, 

The gradual enlargement of en- 
gines and the multiplication of cyl- 

ders led to the abandonment of 
the rear mounted engine between 
1902 and 1908. Since that time the 
Vertical engine, mounted in front, 
under the hood, with drive to rear 
wheels, has been used almost uni- 
yersally on passenger cars, with the 
exception of the Cord front-wheel- 
drive car, brought out a few years 
ago. 

During the past ten years a con- 
iderable amount of experimental 
ork has been done in Europe with 
gars having the engine mounted in 
he rear and driving the rear wheels. 
ne of the very first designs was 
that of Rumpler made in Germany 
4nd shown at Berlin Auto Show in 
1927. He failed to make a com- 
frter seve and was finally dropped 





fter several experimental models 

ad been built. 

In France this type of car was 

ioneered by M. Claveau and was 
irst exhibited at Paris show in 

227. He failed to make a com- 

ercial success of his car and it 

as dropped. 

The latest is that of Sir Denni- 
$toun Burney designed and built in 
Great Britain and shown in this 
country last January. 

Many advantages have been ad- 

anced for this type of vehicle and 
fesignes have taken a new interest 
n giving this very thoughful con- 
sideration. A few of the advantages 
laimed for this type of car are as 
ollows: 

1. Greater opportunity to obtain 
a true streamline form. 

2. Better location of the passen- 
@ers bringing them between the 
axles, providing more comfortable 
viding position and better vision. 

3. Lower center of gravity. 

4. Less noise, heat and fumes from 
the engine. 

5. Better over-all weight distribu- 
tion increasing road adhesion for 
braking and minimizing skiding. 

Some of these advantages are not 
necessarily confined to rear-engine 
mounting and some are minor. On 
the other hand a few disadvantages 
of this type are as follows: 

1. Controls must extend from rear 
engine compartment to the driver’s 
compartment. These include gear- 
shifting and clutch-operating rods, 
as well as spark, throttle and starter 
connections, 

2. Instability at high speed. To 
assure stable movement of a body at 
high speeds its center of gravity 
must be located forward of its 
center of air resistance. This applies 
when the axis of the body deviates 


slightly from the direction of motion. 

3. If center of gravity is too far 
to the rear, as in some rear-engine 
cars, steering ability is lessened at 
curves on steep grades, due to lack 
of adhesion of front wheels. 

To take full advantage of the rear 
engine mounting, the car should be 
entirely streamlined. Good stream- 
line design requires that the widest 
section is well forward of the center 
of the car. This should be combined 
with a long tapering rear end. With 
this form, the passengers are, there- 
fore, placed further forward than in 
the conventional design of car, and 
this in turn makes the placing of 
the engine to the rear of the pas- 
sengers a natural result. 

The conventional five-passenger 
sedan cannot be sufficiently stream- 
lined to obtain the best results, be- 
cause the body is highest and widest 
directly over the rear axle, or very 
near that point, owing to passenger 
location. To streamline a car of 
this type would require having a 
long tapered tail end behind the 
rear axle, which would result in an 
excessive overall length. 

It is needless to dwell on the fact 
that reduced wind resistance per- 
mits the use of a smaller engine to 
obtain high car speed, and this also 
results in better economy. 
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onsiders Rear Engine Mounted Car 
Introduction at Early Date Doubtful 


A car of full streamline form is 
still considered radical in design 
even though we have heard a great 
deal about streamlining and many 
new designs which have been 
brought out, have some semblance of 
streamline shape. These forms ac- 
complish very little in reducing 
wind resistance, however, as found 
in wind tunnel tests in comparison 
with a fully streamline form. 


In bringing out a car of radical 
design, a great deal of study must 
be given to the outward appear- 
ance, to be sure that it is outstand- 
ing in beauty of line and one which 
will be accepted by the American 
public. Such a car must attract 
enough people to make it a com- 
mercial success. 

In the introduction of new models 
the public has been accustomed to 
a gradual modification over previous 
design. Some of these have met 
with market success, others have not 
appealed to the majority of buyers. 
Features which were popular have 
been very quickly copied by other 
manufacturers. 

What might be called radical 
changes in design were made in the 
earlier stages of development. These 
occured before the industry had 
settled down to producting a general 
type and arrangement of the units. 
Among these we might mention the 
change from horizontal engine under 
the body to the vertical engine under 
the hood in such cars as Winton, 
Oldsmobile, Haynes and_ several 
others. The change from single and 
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COOK COUNTY NEW CAR 
REGISTRATIONS IN 1932 
SHOW 44% DECREASE 


Chicago, Jan. 10.—New car registra- 
tions in Cook county for the twelve 
months of 1932 were 44 per cent. less 
than those for the year of 1931. 
Total listings were 33,768 for last 
year and 60,875 for 1931. Registra- 
tions for 1930 totaled 78,066 and for 
1929 111,869. 

For December new car registra- 
tions were 804, as compared with 
1,251 for the same month in 1931. 
The December listings were the low- 
est for a single month since the 
automobile industry emerged from 
its swaddling clothes. 

Plymouth had 210 for first(place, 
and Ford with 123 was second high 
among the cars represented in the 
December registrations. Ninety-six 
of the latter were eights. 

It was interesting to note in this 
lean month that six makes had bet- 
ter scores than for December, 1931. 
Lincoln tied with 12 cars for each 
December. Chrysler had 33 com- 
pared with 28 in 1931, De Soto 18 
against 16, Dodge 54 against 26, 
Essex 26 against 24, Reo 10 against 
5 and Plymouth 210 compared with 
only 69 the preceding year. 

For the twelve months of 1932 
Chevrolet had the highest score, to- 
taling 17,442. This lead, obtained 
early in the year, enabled the Gen- 
eral Motors unit to top the field, 
although Ford, after the introduc- 


















tion of the new models late ig 
spring, had the high month by 
month position from June to De- 
cember. 

Ford’s total for the twelve months 
was 5,028, of which 3,086 were of the 
V-8. In 1931 Ford listed 15,776, lead- 
ing the field for that year, with 
Chevrolet in second position with 
12,394. 

Only two makes showed gains for 
1932, Plymouth; which took third 
place in the general standing, hav- 
ing 3,927 against 2,409 in 1931, and 
De Soto listing 1,093 against 833 for 
the preceding year. Total registra- 
tions for the Chrysler group also 
showed a gain for the year, having 
been 8,115, compared with 17,499 
for 1931. 

General Motors units combined 
had a loss, listing 12,889 cars 
against 22,553 for 1931. Substantial 
losses were sustained by each unit. 

Computing the other groups, the 
Studebaker - Rockne - Pierce -Arrow 
combination listed 1,818 against 2,215 
for 1931; Hudson Essex had 1,077 
against 1,764 the preceding year; the 
Willys products scored 1,066 against 
1,498; Ayburn-Cord had 847 against 
2,550, and Cadillac-La Salle listed 
781 against 1,450. Lincoln contributed 
only 209 of the combined total of 
5,237 for Ford and Lincoln. 

Buick occupied fourth place in the 
individual standing, with 1,811 
against 3,344 for 1931. Studebaker 
had a total of 1,245. Nash listed 
1,107. Oldsmobile total listings were 
1,227. Eight-six Auburn twelves were 
listed, the Eight having 741. Cord 
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DEALERS! ! don’t read this 


. . .. unless you’re prepared to make 
a profit in 1933 | 





..- it can be done 
with Austin! 


Austin is easy to sell. 
Lowest 
competitive comme 
price, advertising v 
omy. 

Austin is easy to han 


price—cheapest 


to operate, non- 
rcial line unequaled in 
alue, or operating econ- 


dle. 


Low taxes—small investment—fast selling— 
shipped 8 to the freight car or drive away 


from warehouses at 


15 convenient points. 


400% profit! 





Actual statement of an Austin 
operation in a town of 100,000 
population. See it at Austin 
Headquarters. 


Austin is easy for customer to buy. 


Low 


down-payment—small 


monthly pay- 


ments, ’c. per mile running expense, can 
’ 2 ) 


easily be taken care 
- 


of by a $20 a week income! 
* * 


* 


Information on Austin at Austin Headquar- 
ters, Hotel Montclair, on Lexington Avenue, 
near Grand Central Palace, or at American 
Austin Car Co., Inc., Butler, Pa. 


Austin is not too small .... other cars are just too big 
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Develop Servicing Experts 
By Post Graduate Training 


O. C. Holaday, service manager for 
the Bendix Brake Company, today 
expressed the belief that automobile 
service men_ will eventually be 
licensed to practise their profession, 
exactly as doctors or lawyers are 
licensed. They will have to pass an 
examination, just as the prospective 
lawyer has to tackle his bar examin- 
ation. 

Mr. Holaday stated that the whole 
Bendix organization takes this view 
of the problem of giving the country 
properly qualified service men. This 
manufacturing company, which 
comes in intimate contact with 
service problems of all kinds, has 
had a chance to see the danger of 
letting any man who chooses to call 
himself a mechanic stick a screw- 
driver into a delicate and complex 
mechanical organism. 

It was this idea that caused Ben- 
dix to establish its service school at 
South Bend. The company believed 
in the necessity for training service 
experts. The new school trained 
thirty men in December and in 
January fifty more are taking the 
course. After completion of the 
Bendix course in a satisfactory 


manner the students are given 
These men are not inex- 


diplomas. 


perienced in service when they come 
to the school, Mr. Holaday explained 
and continued: 

“These men are regular employees 
of quality service station. They 
are given both the theory and the 
actual practical knowledge of serv- 
icing the safety factors of motor 
cars. No stone is left unturned to 
make these men genuine motor 
safety service experts. At the end 
of their training they are required 
to take a most searching examina- 
tion. If they are successful in pass- 
ing the test, we issue diplomas, 

“Needless to say, Bendix realizes 
the responsibility of issuing such a 
diploma—and we make sure that 
each man receiving one is worthy 
of it. We know that this diploma 
it of great value to the man whose 
name it bears. It establisnes him 
as a service expert. It will help his 
standing with his present employer. 
It will be of value to him should 
he change jobs. And when the time 
comes for a civic, state or govern- 
mental licensing of motor service 
men, it will testify to his ability. 
In the meantime, we know that 
when graduates of our school work 
on an automobile and put it in 
shape for driving the work will have 








— 
ba es 


for 113-inch wheelbase 
70-h. p. chassis, f. 0. b. 
factory (tax extra). 


JPNTERNATIONAL HARVESTER’S new Half- 


Ton, Six-Cylinder truck is far more than a 
routine new model, An International chassis priced 
at $360 is real news for every truck user. Backed by 
the International reputation for quality and service 
—here is an outstanding value in performance and 
economy. Visit one of our showrooms today and 
see how exceptional quality has been clothed in 
style and beauty. In the light-truck field we offer 
you the International Model D-1 as a value beyond 


comparison. 


You are cordially invited to inspect 


this new truck. Other models ranging up to 7!4-ton. 


INTERNATIONAL HARVESTER COMPANY 


Main Office: 122 E. 42nd St. 


OF AMERICA 


Telephone: CAledonia 5-8780 


(Incorporated) 


SALES AND SERVICE BRANCHES 
44th Road at Vernon Boulevard, Long Island City - Telephone: STillwell 4-5220 
Park Avenue at 158th Street, Bronx - Telephone: MElrose 5-2810 
1630 Bedford Avenue, Brooklyn - Telephone: STerling 3-4712 
North Third and Sidney Aves., Mt. Vernon - Telephone: OAkwood 4280 
10 Logan Ave., near West Side and Sip Aves., Jersey City - Telephone: BErgen 3-5940 
220 Elizabeth Ave., at Branford St., Newark - Telephone: TErrace 3-2440 





INTERNATIONAL TRUCKS 





been done by one who knows how. 
It will be safe to take an automo- 
bile serviced by our graduates out 
on the highways. 

“There is no tuition charge at this 
school. Each student pays his own 
travel and living expenses. Service 
men wishing to attend need only 
write to the Bendix Brake Com- 
pany, 400 Bendix Drive, South Bend, 
Ind., telling us of their intentions, 
their position and thier employer’s 
name, and we will register them if 
they are properly qualified. It is 
felt that during the forthcoming 












By E. R. 


There is, at the present time a 
great quantity of published discus- 
sion of a “new” 
theory, hopefully 
pessimistic which, 


year this school will make a defi- 
nite contribution to the safety of 
American motor cars.” 


N. E. BOOSTER CLUB 
PLAN FOR SHOW DINNER 


Boston, Mass., Jan. 10.—The Auto- 
motive Boosters Club of New Eng- 
land, comprising representatives of 
firms making parts and accessories 
for the automotive trade, is to have 


another big banquet and entertain- 
ment during the week of the Boston 
Automobile Show. It will be held 
Tuesday evening, January 24, at the 
Hotel Statler. 

This event has the approval of the 
Boston Automobile Dealers’ Associa- 
tion, and is regarded as the big 
social feature of show week. Many 
men in the trade from all over New 
England attend. There will be no 
speeches, just a good dinner and a 
fine vaudeville entertainment, 
SPEERS NEW GEN. MANAGER 

FOR CHAMPION IN CANADA 

Montreal, Jan. 10.—The appoint- 
ment of Charles Anson Speers as 
general manager of the’ Champion 
Spark Plug Company of Canada, 
Limited, has been announced here. 
Mr. Speers, who, since 1925, has 
spent most of his time in the Orient 
as foreign traveling representative 
for the Champion Spark Plug Com- 
pany, succeeds the late A, J. Hayes. 








NEW YORK MEETING, JAN, 24, 
OF OIL TRADES ASSOCIATION 
New York, Jan. 10.—On Tuesday, 
January 24, the quarterly meeting 
of the Oil Trades Association will 
be held at the Roof Garden of the 
Hotel Waldorf-Astoria. At 6.30 there 
will be a reception, after which din- 
ner will be served at 7 o’clock. Fol- 
lowing the banquet a number of 
vaudeville acts will entertain. Busi- 


ness will be disposed of prior to the 
entertainment. 


AUTO-LITE RECALLS MANY 
WORKERS ON WILLYS ORDER 
Toledo, O., Jan. 10.—Increased pro- 

duction by the Willys-Overland 

Company has caused the Electric 

Auto-Lite Company to recall many 

former workers to make lighting, 

starting and ignition units. The 

Toledo plant now has 900 on the 

pay roll. 


HEAR DR. SLEPIAN 

Springfield, Mass., Jan. 10.—Dr. 
Joseph Slepian, consulting research 
engineer of the Westinghouse Com- 
pany at East Pittsburgh, Pa. was 
the principal speaker at a joint din- 
ner meeting of the Springfield sec- 
tion, American Institute of Electrical 
Engineering, and the Engineering 
Society of Western Massachusetts at 
Hotel Kimball. Dr. Slepian received 
in June the John Scott medal for 
his “discoveries in the field of de- 
ionization of gases and fundamental 
and outstanding inventions involv- 
ing these discoveries.” His subject 
was “Arc Phenomena and Circuit 
Interrupters.” 


Classified 
Advertising 


Classified Rates 5c Per Word 












SHOP EQUIPMENT 
DRUM LATHE BARGAIN—Slightly used 


South Bend Brake Drum and General- 
Purpose Lathe. Write or call. South Bend 
Lathe Works, 480 Madison, South Bend, 
Indiana. 






for the past 
twenty-five years 
has been known in 
the automobile in- 
dustry as “Satura- 
tion Point.” 

The latter is 
largely controlled 
by ability to buy, 
there being no 
doubt that the 





E. R. Evans 


hope to buy at least one automobile 
is present in the mind of every in- 


telligent being in the world. If we 
continue to lead in new engineering 
and production ideas we will domin- 
ate the world markets. 

Between the years of 1923, when 
four-wheel brakes were first intro- 
duced on American made passenger 
cars, and 1929 the incfease in car 
registration was 71 per cent. While 
this period was one in which ability 
to buy increased materially, never- 
theless it is strange to note that the 
year of’ 1924, although it is recorded 
as 13 per cent. below normal in busi- 
ness activities, showed the greatest 
increase in motor car registration for 
any year in this period, in fact the 
greatest of all time, save one, 1922— 
the increase being over two million. 
In this year the commercial paper 
index dropped from 50 to slightly 
over 30. On the same chart busi- 
ness activity in 1929 is given as 13 
per cent. above normal and the same 
index reached 65, but registration 
increase was 300,000 less than in 
1924. As of January 1, 1924, the 
percentages of standard chassis 
models on which four-wheel brakes 
were offered by the factory in- 
creased from 1.3 per cent. on Janu- 
ary, 1923, to over 32 per cent. 

From the above there is little 
doubt that the increased safety pro- 
vided by this markedly new feature 
for automobiles did cause those who 
had the ability to buy, even though 
business activity was considerably 
below normal, to do so. No motor 
car improvement is so much desired 
in the mind of the car owner as that 
of increased safety to himself, his 
family and the public. 

Every one will remember the ra- 
pidity, after 1924, with which the 
use of four-wheel brakes rushed on 
to 100 per cent., and the tremendous 
sale of cars for that period is a 
matter of record. 

At the present time the addition 
of a great many new multiple car 
families to those already in existence 
stands out as the greatest potential 
gain open to the industry. 

Assured safety in car operation 
will stimulate sales because: 

1. The head of the family will 
quickly respond to added conveni- 
ence for all members of his family 
if he knows that increased safety 
features are provided. 

2. Any safety feature which can 
be undeniably demonstrated will ap- 
peal to the buyers. 

3. Readily apparent safety features 
will develop pride of ownership, own- 
er salesmen and the most valuable 
type of advertising—word of mouth 
advertising. For each pleased cus- 
tomer is a center of influence that 
makes business grow. 

4. Assured safety will be actively 
encouraged by the insurance com- 
panies, state highway commissions 
and safety councils, 

Very evident proof of the fact 
that motor car engineers are con- 
stantly designing for the safety of 
their customers and the public is 





*E. R. Evans, the author, was graduated 
from the University of Hlinois in 1907. 
His later career summarized is as follows: 
1906, '07 and ’08, shop and machine design, 
Barber Colman Company; 1908-1909, tool 
and machine design, Wayne Auto Company 
and E-M-F Company; 1909-1910, assistant 
factory manager, Metzger Motor Company; 
1910-1914, factory manager, Canadian 
plant of Metzger Motor Company; 1914- 
1917, engineering office, design of trucks 
and tractors and shop planning; 1917-1919, 
car and government engineering, Maxwell 
Motor Company, Chalmers plant; 1919-1927, 
chief engineer, Rickenbacker Motor Com- 
pany; 1928 to present, engineer, brake 
division, Stewart-Warner Corperation, 


Automotive Engineers Heed 
Demand for Safe Vehicles 


EVANS,* 


Engineer, Brake Division, Stewart-Warner Corporation. 


shown by the following statistics; 
1923 marked the beginning of the 
development of four-wheel brakes 
in the United States. During the 
immediate succeeding years the de- 
signs used, while they provided bet- 
ter stopping, consisted largely of 
hurried adaptations, usually need- 
lessly complicated, full of come- 
promises and when compared with 
what can now be shown in consise 
tent, accurate stopping, were crude, 
On January 1, 1926, the 1.3 per cent, 
figure of 1923 had increased to 84 
per cent., but a total of fourteen 
used internal expanding elements 
on one pair of wheels and external 
contracting on the secod pair prob- 
ably because the old equipment was 
used on the rear and a newer form 
on the front. Thirty-nine used ex- 
ternal brakes on four wheels which, 
lacking protection to the parts, 
caused eratic action due to ineffi- 
cient linkage losses and varying co- 
efficient of lining friction. Thir- 
teen used internal expanding, fully 
enclosed type to insure uniformity 
of action. 

In 1930 all but two cars had elim- 
inated external brakes and as of 
January 1, 1931, internal expanding, 
fully enclosed brakes were used on 
all cars made in the United States, 
Truly a remarkable record for the 
engineering departments of the in- 
dustry in providing safety to the 
public. 


But new factors—better and wider 
roads, anti-knock fuel, permitting 
higher compressions and thus higher 
speeds; larger and smoother engines, 
rapidly expanding use of all motor 
vehicles, larger number of women 
and children drivers, traffic con- 
gestion, more traffic lights, the large 
number of cars equipped with free 
wheeling—all combined to present @ 
mew problem, viz., pedal pressure, 
To obtain more dependable accuracy 
in braking, it has been necessary, at 
the expense of pedal pressure and 
its consequent fatigue, to eliminate 
more and more self-energization of 
the brake elements by adding com- 
promises or adopting normally 
energized shoes. Assisters have been 
used and three have been continued 
in use. They will be the forerunner 
of the mechanical power brake, just 
as the gas starter and the earlier 
air starter were over twenty years 
ago in competition with the then 
new electric starter, 


Besides true saving in labor, the 
electric starter provided in addition 
an improved lighting feature that 
increased safety in driving. So also 
does the use of mechanical power 
brakes provide, in addition to a true 
saving of labor, vital safety factors 
whose importance cannot be over- 
estimated. For by increasing brak- 
ing reserve and speed of braking 
application, and by insuring more 
dependable and accurate response 
and distribution of braking force, 
they greatly shorten the time and 
distance required to stop. These 
split seconds, and vital feet saved, 
often means the difference between 
life and death——the difference be- 
tween safety and an accident—the 
difference between a serious colli- 
sion and a trivial bump. 

Fortunately and paradoxically the 
one feature, power brakes, which 
normally energized brakes need to 
make them satisfactory on all sizes 
of cars, itself requires a normally 
energized brake in order to give uni- 
formly accurate performance. The 
word “fortunately” is used because 
the combination of the two work out 
to the ultimate in simplicity, de- 
pendability and quick, accurate 
service. 

Briefly, all passenger car brakes 
may be divided as follows: Abnor- 
mally energized; various degrees of 
abnormally energized; normally en- 
ergized—about equally divided in 
use today; fully non-energized— 
none in use; assister or attachment 
to help the operators foot—in use on 
three 1932 cars; air power brakes— 
none in use; electric power brake— 
none in use; oil power brake—none 
in use at present; mechanical power 


(Continued on Page 13) 
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AUTOMOTIVE 
ADVERTISERS in 
LIBERTY 


AMERICA’S BEST READ WEEKLY 


1932-1933 
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These are some of the important 






advertisers whose search for 


modern methods to meet mod- 






ern conditions has helped to 
move Liberty up from 13th to 
8th place in advertising rev- 
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Most Sensational Check Of 
Editorial Readership EverMade 
Proves That Ads In Liberty 
Reach A Quarter Million MORE 
Real, Seen Circulation Than In 
‘Any Other Weekly Published. 


The trend of the famous Gallup and White 
counts of what the ‘“‘readers”’ of the leading 
weeklies really read—covering 33 issues, 
8,000 sanade teterdeue-ohes now been 
* substantiated by a similar survey con- 

ea ducted by Dr. Starch, covering 35,000 
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Liberty Lets You Change 
Your Copy in Canada 


North of the border—different models, 
different prices, different appeals. 
American overflow advertising may 
be worse than wasted. 
Now Liberty’s replating service en- 
ables you to run entirely different copy 
in Liberty's Canadian circulation at a 
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negligible extra charge. 
This not only eliminates Canadian oo a pre personal interviews. Dr. Starch found 
waste, avoids Canadian confusion, but ore ra folieing cin soe a iberty not only better read than the other 
“heer cnet er re cer koa ken weeklies—but better read than the month- 
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lies” and “‘women’s’’ magazines as well. 


makes possible the constructive use of the 
Now proved beyond all shadow of doubt is 


biggest Canadian weekly circulation—for 
little more than the cost of your newplate. 

Less than a few months old, this re- 
plating service has already been taken by 
seventeen leading American advertisers 
including four aulomotive advertisers. 

For details, address, Liberty , 420 Lex- 
ington Avenue, New York City. 
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Re AmO EEL RENNES. SRAM A lee EEA the fact that your advertisement in Liberty 


will probably be seen by more persons than 


in any other magazine published. Such a 
8 E I B E R LI N G dramatic situation demands attention. The 






fact that your advertisement in Liberty 
actually costs from 24% to 26% less than 
in other weeklies suggests action. 
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Chicago Bankers, Cautious 
With Prophecies, See Gain 


(Continued from Page 4) 


try is concerned, everything is po- 
tentially right for the resumption of 
business. The product is right, 
prices are right, and the finance 
companies are ready to serve their 
dealer clients on both wholesale and 
retail transactions. 

“If the new administration and 
Congress will declare themselves in 
favor of sound policies and non- 
discriminatory taxation, and if they 
will practice what they preach, there 
should be a gradual resumption of 
business in short order. 

“Automobile dealers are still ef- 
fective merchants and will get the 
business wherever there is any to 
be had. The automobile is a neces- 
sity and the public, when relieved 
of its scare, will buy the new cars, 
which have the greatest value per 
dollar in all history.” 

Milan V. Ayres, analyst of the as- 
sociation, brought out the fact, with 
figures to support his contention, 
that automotive merchants would 
have been in far worse shape in 
1932 had it not been for the finance 
companies. Indeed, he stated, the 
finance companies have been step- 
ping into the breech and virtually 
taking the place of bankers in the 
matter of loans on dealer and con- 
sumer notes. 

Among other things, Mr. Ayres 
disclosed the amazing fact that for 
the first time in history, wholesale 
financing loans in 1932 exceeded new 
retail financing. The statistics in 
the case, based on returns from 85 
per cent. of the association mem- 
bers showed that the wholesale 
financing loans amounted to $324,- 
700,000 as against $304,200,000 in new 
retail financing. 

Putting it another way, Mr. Ayres 
declared that “in 1932 the amount of 
money loaned to dealers in whole- 
sale financing on the pledge of cars 
in stock exceeded the value of the 
installment notes on new cars pur- 
chased by the finance companies 
from dealers.” 

From other sources it became 
known that despite the unwilling- 
ness of bank officials to admit it, 
their attitude is not especially one 
of co-operation with automobile 
dealers, and they give as their rea- 
son the mortality rate among 
dealers. 

Instances are also reported of 


FILLING STATIONS DUCK 
SALES TAX BY MAKING 
GAS SALES BELOW $1 


Philadelphia, Jan. 10—An inquiry 
into why nearly 90 per cent. of au- 


tomobile users in this city, and vir- 
tually as large a percentage in some 
other localities, are buying only ex- 
tremely smaii quantities of gasoline 
at a time, has revealed two facts. 
One is that hundreds of filling sta- 
tion owners have been and still are 
advising them tc do so, and the 
other is they are taking this step 
to evade the highly unpopular state 
sales tax of 1 per cent, levied upon 
vendors with the object of raising 
$12,000,000 revenue to be applied to 
unemployment relief. 

The State Revenue Department 
assumes that the tax applies only 
to retail sales, and will, therefore, 
be collected from the vendors, who 
are expected to keep accurate ac- 
count of all their sales amounting 
to over $1. The tax may or may 
not be absorbed by the vendor. A 
new organization, entitled the Cor- 
related Retail Organizations, com- 
posed of trade associations into 
which the retail dealers in some 
lines of business are permanently 
organized, will carry the fight 
against the tax into the courts on 
the ground of unconstitutionality. 
The allegation is that since articles, 
or quantities of merchandise selling 
at less than a dollar are exempt 
from the tax, while sales above a 
dollar wre taxabie, renders the law 
unconstitutional. The law went into 
effect on September 1, 1932, and 





was to remain effective until Feb- | 
' 


ruary 8, 1933. 


NEW DE SOTO DEALER 
Springfield, Mass., Jan. 10.—M. C. 
Barrett, veteran dealer of this city, 
has taken the dealership for De Soto 
and Plymouth cars and is exhibiting 
models of the 1933 lines in his State 
Street salesroom. 











banks taking a real interest in the 
factory policy of overstocking deal- 
ers with cars, wherever such 
methods are attempted with dealer 
or distributor clients of the banks. 

Some banks are assuming at times 
a reactionary attitude characteristic 
of the early days of the automobile 
industry when they looked askance 
at the business of building and sell- 
ing motor cars. In general, they 
seem to have neither the facilities 
nor the inclination to check up on 
dealers, appraising their ability, 
business methods, used car policies, 
inventories, organizations, sales re- 
sults and other points. 
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CO-OPERATION IS URGED 
TO PRESERVE WORLD'S 
AUTOMOBILE MARKETS 


New York, Jan. 10.—Co-operation 
of all divisions of the motor in- 
dustry for the preservation of its 
world markets was advocated yes- 
terday at the International Day 
session of the National Automobile 


Chamber of Commerce, 

The program was sponsored by 
the export committee of the cham- 
ber, and was attended by nearly 
one hundred prominent automobile 
men from all sections of the world. 

The fact that no more than three 
years ago the industry’s export ship- 
ments amounted to almost a million 
units, or over 18 per cent. of the 
total output for the year, was cited 
by Robert C. Graham, chairman of 


the chamber’s export committee, as/| dollar exchange on the sale of thé 


an indication of what this market 
might yield again when normal 
business conditions are restored. 

The most encouraging note of the 
session was the evidence presented 
of highway construction activities in 
progress in many countries through- 
out the world. 

Ellis Hampton, president of the 
Automobile Dealers Association of 
Argentina, stated that the recent 
enactment of Argentina’s new basic 
highway law should result in in- 
creased road building there. Lack of 
adequate roads in Argentina and 
many other countries has been one 
of the chief barriers to the sale of 
motor vehicles in many countries. 

Both Mr. Hampton and F. A. Ket- 
taneh, president of the Automobile 
Dealers Association of Syria, ex- 
pressed the belief that sales of auto- 
mobiles and trucks would increase if 
some means were devised for the 
people in foreign countries to obtain 





own products. 

Other speakers at the session in» 
cluded Paul G. Hoffman, caaeei 
of the Studebaker Sales Corporgs 
tion; H. Bertram Lewis, vice-presl, 
dent of the Commercial Credit Cor- 
poration; S. M. McCaleb, service 
representative of the Hudson Motor 
Car Company; E. C. Morse, presi-~ 
dent of Chrysler Export Corpora-= 
tion; Guido Soria, director, Fiat 
Works; Alfred Reeves, vice-president 
and general manager of the Na-# 
tional Automobile Chamber of Com. 
merce, 

INDIANA A. M. A. SESSION 
AT PURDUE SET MAR. 16-17 

Indianapolis, Ind., Jan. 10.—Dateg 
for the annual automotive confer- 
ence at Purdue University, Lafay¢ 
ette, were announced as March 14 
and 17 after a meeting here 0 
representatives of the Indiana Autge 
motive Maintenance Association, 
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GOVERNOR PINCHOT’S 
ATTITUDE ON TRUCKS 
ASSAILED BY LEONARD 


Philadelphia, Jan. 10—R. D. 
Leonard, vice-president of the At- 
lantic Refining Company, has writ- 
ten a letter to Gov. Pinchot taking 
him to task for the governor’s state- 
ment in his message to the Legis- 
lature on the opening day of the 
session denouncing motor trucks as 
“a nuisance.” 


Mr. Leonard, after pointing out 
that truck owners pay 42 per cent. 
of all state gasoline taxes and 36 per 
cent. of the combined revenue from 
gas tax and license fees in Penn- 
Sylvania writes: 

“What actual evidence is there 
that trucks are a nuisance? Is it 
not true, according to the State De- 
partment’s own records, that the ac- 


BENDIX! 


On LY by means of power brakes 
can today’s high speeds be safely, 
positively controlled — particularly with 
the 1933 lighter, swifter cars. 

Alert manufacturers know this. Result 
—most of the leading cars at the auto- 
mobile shows have power brakes. 

And 96% of all power brakes are 


Of all forms of power for brakes, vacuum 
is by far the simplest, most exactly con- 
trollable, most reliable, most economical. 

No automotive unit was ever more 
thoroughly tested, more completely 
proved than the sturdy, dependable B-K 
Vacuum Power Brake. For years, as stand- 
ard equipment on many leading buses, 


cidents occasioned by trucks, or in 
which trucks are involved, are, pro- 
portionately, considerably less than 
those occasioned by passenger cars? 
Considering the relatively large pro- 
portion of the total revenue that 
comes to the state from commercial 
vehicles, is it not evident that the 
owners of these vehicles are paying 
more than their equitable proportion 
for the use of the highways?” 

Mr. Leonard also scouted the gov- 
ernor’s suggestion that trucks are 
competing on unfair terms with the 
railroads, stressing that all the rail- 
roads of the state pay in taxes is 
$12,000,000 annually, whereas truck 
owners pay $25,000,000, or more than 
twice as much, in gas taxes and 
license fees. 


REO FACTORY BRANCH 
Los Angeles, Jan. 10.—The Reo 
Motor Car Company has established 
a factory branch at Twelfth and 
Hope Streets, to be known as the 
Reo Sales Corporation. 


TAX ON CAR SALES NETS 
MISSISSIPPI $9,662,060 


Jackson, Miss., Jan, 10 (UTPS).— 
Official figures on the amount of 
sales tax collected by the State Tax 
Commission on the 2 per cent. sales 
tax passed by the Legislature have 
been released by Chairman Alf H. 
Stone. They reveal that the auto- 
mobile industry has paid a total of 
$9,622,060.50 on sales made during 
the past year. 

Mississippi was the first Southern 
state to adopt the sales tax idea. It 
has worked so successfully from the 


political standpoint that at least five 
other Southern states are interested 
in passing a similar tax. 

The automobile group included in 
the above return consists of auto- 
mobile and tractor dealers, garages, 
filling stations dnd others. 


1932 Year of Low Returns, 
Dealers in Denver Report 


By IRA R. ALEXANDER 
(Stafi Correspondent) 

Denver, Col., Jan. 10.—The year 
1932 brought in, generally speaking, 
the lowest returns of post-war years 
to the automobile dealers of Denver. 


In a year in which all business suf- 
fered, the car dealers experienced a 
proportionate setback. For the first 
two years of the depression Denvwr 
had carried a sort of “never touched 
me” attitude, but 1932 has left no 
doubt in any one’s mind that the 
depression has not only touched but 
has delivered a powerful kick and 
the effects thereof have by no means 
worn off. 

The year began with many deal- 
ers whipped at the start. They were 





trucks, trailers, B-K Power Brakes have 
given low-cost, trouble-free performance; 
have made all roads safer. 

B-K Power Brakes use the potent vac- 
uum in the intake manifold to apply the 
brakes; work automatically with an easy 
touch on the brake pedal; deliver just the 
amount of power needed for every stop- 


ping requirement. 


BRAGG-KLIESRATH CORPORATION 
401 Bendix Drive, South Bend, Indiana 
(Subsidiary of Bendix Aviation Corporation) 


CBs! 


ae | , 


POWER 
BRAKES 


A BENDIX PRODUCT 


1933 is indeed “The Power Brake 
Year”— and B-K Vacuum Power Brakes 
have done much to make it so. 

More than that, B-K Brakes have 
made 1933 a year of new and generous 
profit for dealers; because B-K Power 
Brakes go readily on practically any car or 
vehicle. Better find out about it. Write us. 
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positive times were bad, that they 
were going to get worse; no im- 
provement could be looked for and 
it was to be just a case of hanging 
on until the storm passed. Their 
efforts were curtailed, they reduced 
forces, cut out numerovs activities 
heretofore utilized to keep their 
firms before the public, virtually 
“crawled into a hole” and remained 
there, At a time when their very 
best efforts were needed they sat 
back and growled at what a dirty 
deal fate had handed them. 


Others realized this was the time 
to work as they had never worked 
before. They knew the fellow who 
had money would be harder than 
ever to induce him to part with any 
of it. With prices down in all com- 
modities, they realized the potential 
purchaser would have untold oppor- 
tunities to spend his money. To 
induce him to invest in a particular 
make of car was to be a more diffi- 
cult job than ever before. As a con- 
sequence, they gave him just so 
much more of a going over. The 
end of the year finds these dealers 
in better shape than their more 
pessimistic brothers and looking 
toward the new year with greater 
confidence. 


C. D. Walker, of the Walker Buick 
Company, lends an optimistic tone 
in his comments both on the busi- 
ness of 1932 and what might be ex- 
pected in 1933. Thoroughly imbued 
with the thought that what business 
there was would have to be gone 
after he was able to make the 
thought contagious among his work- 
ers. They didn’t make the sales 
they did in 1931 but it would seem 
they closed all available deals; no 
sales were lost while Walker’s force 
was lamenting the depression. The 
first eleven months of the year 
found the Walker Buick sales trail- 
ing the figures for 1931 but also 
showed a margin of profit propor- 
tionately higher. 


Mr. Walker says, “the outlook for 
1933, in my estimation, is very 
bright. The cars on Denver streets 
today are in a terribly rundown con- 
dition. The owners have been econ- 
omizing on them so they think, ind 
have not been giving them the 
necessary attention required to keep 
them in perfect condition. I don’t 
believe Denver cars, as a whole, 
were ever in such bad shape as they 
are today. It means that many new 
cars will be required if present mo- 
torists intend to keep on motoring. 

“People are actually buying now; 
there seems to be a change in the 
mental attitude, slow to be sure, of 
the buying public. The depression, 
they have come to realize, has not 
hit them as badly as they have been 
led to believe. The fellow who 
thought the end of the world had 
come when he received a cut in sal- 
ary has now come to the realization 
that cuts in the prices of all com- 
modities have generally left him 
even more financially potent than 
before he had been forced to accept 
a reduction. More and more peo- 
ple are realizing this fact and are 
throwing off their fear of the de- 
pression. In the throwing off they 
are again- becoming buyers and 
when enough have done that the 
depression will be over. 

“One deplorable thing the slow 
times of the past few years have ac- 
complished, or rather thrust upon 
us, is the new attitude of the buy- 
er. These days of disposing of sur- 
plus stocks at ridiculously low prices 
have left the buyer in the frame 
of mind to quibble over the price 
of everything he buys. It seems 
we have become a nation of chis- 
elers. The automobile industry has 
suffered from this attitude and 
will undoubtedly continue to suffer 
for some time. 

A prominent Ford dealer in Den- 
ver, in commenting on the year’s 
business, made the laconic remark 
that “we have learned something 
this year.” That “something” is the 
fact that dealers have been over- 
anxious to sell and the buyer, sens- 
ing the situation, has been content 
to sit tight and leave all the moves 
up to the dealer. 

“Simple as this may sound,” says 
this dealer, “business will be profit- 
able when the buyer is as anxious 
to buy as the dealer is to sell. The 
dealer has been much overanxious; 
the buyer must be equally so. There 


(Continued on Page 13) 









New Things You Will See at the New York Show 
Overhead Easy Lift Garage Doors 


GETTING THE LOW-DOWN 
ON THE 1933 WHEELS 


Just what are we going to see this 
year in automobile wheels? Pre- 
vailing styles and trends, as judged 
by the 1933 cars at the New York 
show and in the display rooms, are 
as interesting as the style trends in 
women’s gowns, The comments of a 
high executive of the Motor Wheel 
Corporation of Lansing, Mich, a 





° 


A new design of Burgess intake 
silencer was introduced on the new 
Studebaker models. 

Several improvements are intro- 
duced. The air cleaner is mounted 
directly over the carburetor and is 
surrounded by a hood connected 
with the body of the silencer proper. 


Mounting the cleaner over the car- 
buretor has given very satisfactory 
results in distribution of air to the 
carburetor, it is stated. 

The cleaner may be removed for 
cleaning without removing’ the 
silencer and without the use of any 
tools. 





BRAKE DEMONSTRATION 


BY STEWART-WARNER 


How wheel traction is harnessed, 
controlled and applied for brake 
actuation through a complete power | 


unit, will be demonstrated at the) 
New York and Chicago shows, at the | 


Stewart-Warner booth, 

Interest in this type of braking, 
revolutionary at least for this coun- 
try, has been intensified by its adop- | 
tion for the new Pierce-Arrow. 

W. J. Zucker, general manager of 
Stewart-Warner, states that the ex- 
hibit of these new automatic “full 
power” brakes will make their op- 
eration clearly understood even by 
the motorist who is not mechani- 
cally inclined. 

A running cut-away chassis will | 
show how the human foot starts the | 
power unit into action; shows how 
this unit responds intsantly to the 
slightest variation of brake pedal 
pressure. 

This exhibit will also show why 
the driver can act quicker in emer- 
gencies, with a brake pedal no 
higher than a foot accelerator—and 
why the response to foot action is 
quicker. 

The uniform distribution of brak- 
ing power to the wheels—the front 
wheel release that makes for safe 
braking on the curves—will be ex- 
Plained to the public. The public 
will also be shown why wheel trac- 
tion is a dependable braking force 
because it increases wiht the weight 
of thé car and its speed. Thus, even 
on the biggest car—motor coaches 
or trucks—maximum braking effect | 
is obtained with feather-light pedal | 
pressure. 


TOWELS FOR THE CAR 


The Brown Company of Portland, 
Me., is showing its new line of cabi- 
mets containing its Nibroc towels 
for use in car, garage and sales- 
room. These towels are stated to be 
made of a grade of paper which has 
wet strength and when damp as- 
sumes the quality of chamois. They 
have many uses, not only as towels 
but to clean the hands of grease 
and dirt, to wipe the windshield, 
headlights, etc., as protection for 
upholstery, rugs and seat covers, as 
napkins at picnics, mats on which 
to serve food, for kindling fires, as 


| the benefit of dual display. It is de- 


SCHRADER HAS NEW 








A. Schrader’s Sons is offering a 
new Dublichek display, designed to 


increase every dealer’s sales of 


Dublcheks, 


It has the advantage of providing 
both open and closed display in one 
unit. Brightly colored, it comes 
packed with fifty Dublcheks. Thus, 
the usual package of 100 now has 


signed effectively to pave the way 
for a demonstration and a a sale. 


MOHAIR VELVET TREND; 
COLLINS & AIKMAN 
MOVE HEADQUARTERS 


New York, Jan. 10.—Among the 
trends noted at the Palace this week, 
there is an interesting development 
in the use of modern mchair velvets 
for motor car upholstery. These 
fabrics combine long wear with un- 
deniable beauty and a smartness in 
tailoring which recommends them 
to the feminine half of motordom. 

It is stated that there are more 
cars upholstered in mohair velvet 
at the Palace this week than ever 
before. 

In this connection we have re- 
ceived the announcement that the 
Collins & Aikman Corporation which 
is, we believe, the largest manu- 








handkerchiefs and for many other 


purposes, The towels never show 
any lint. 
Nibroc towels come in cabinets 


holding fifty for use in the car. 
Then there is a 100 unit size for the 
garage and 200 for the salesroom or 
office. N. W. Brown, who is in 
charge of the Brown Company ex- 
hibit at the Commodore, informs us 
that Nibroc towels have been made | 
standard equipment on Hudson cars. 


SEEK INDIANA CONTROL 
OF CONTRACT HAULERS 


ial Ind. Jan. 10.— 
Legislation which will provide for 
State regulation of the contract 
hauler will be sought by Regulated 
Motor Carriers, Inc., at the coming 
session of the General Assembly, it 
was brought out at the January 
meet held here. 





has given his organiaztion first 
choice of space at the Palace, 


facturer of mohair velvet in the 
country has just moved into new 
and larger quarters at 200 Madison 
Ave. This company manufactures 
flat cloth and pile fabric upholstery 
materials, largely used in the auto- 
motive industry. Collins & Aikman 
also put out what is known as the 
seemingly seamless carpet. 


METAL HOSE 


The Tite Flex Metal Hose Com- 
pany, Newark, N. J., is showing its 
new line of bendable metal pipe at 
booth D-72 at the Palace this week. 

This company has been an exhibi- 
tor at the national automobile show 
in New York for sixteen successive 
years. Its record as an accessory 
exhibitor, Elbert E. Husted, sales 
manager of the company, tells us. 


DUBLCHEK DISPLAY 


leading supplier of wheels, is inter- 
esting. 

It appears, according to this au- 
thority, that the swing in public 
taste back to the wood wheel is one 
of the 



















in the diameter of most wheels. An- 
other trend is the drop center rim, 
and another, a tendency away from 
special wheel equipment. 

The decidedly stronger demand for 
wood wheels this year is unques- 
tionably coming direct from car buy- 
ers through dealers. In fact, buyers 


even where wire wheels are optional, 
or steel spoke wheels special equip- 
ment. One 
reports that out of 800 reorders of 
a popular car in large volume pro- 
duction, wood wheels are specified 
on 600, which means three to one 
in favor of the wood wheel. For all 
reorders of this make of car, the 
country over, dealers report that 51 
per cent. of buyers have, to date, 

The trend toward the demountable 

wood wheel, according to Motor 
specified wood wheels, 
Wheel, is a natural consequence of 
two things; first the massive effect 
now being built into cars with wide, 
low-hgnging fenders and low-pres- 
sure, large-section tires. These ap- 
pearance features call for a corre- 
sponding impression of substantial 
support, in which the wood wheel 
qualifies better than the wire wheel 
with its more or less spindly effect. 
The other factor, which perhaps 
enters to a greater degree, is that 
wire wheels have been in tremend- 
ous vogue on both low and high 
priced cars for three or four years, 
and the cycle of public taste for 
wire wheels has just about run its 
course. 

There is indeed a strong indica- 
tion that the popularity of the wood 
wheel will be much greater later in 
1933, and the demand still stronger 
in 1934, as a result of the public 
desire for something different. 

Excellent wheel effects are more 
readily obtained with the wood 
wheel, without undue increase in 
weight, since a saving of three to 
five pounds of unsprung weight per 
wheel can be made over either wire 
or steel. Thus can be obtained the 
more massive appearance to comport 
with the larger low-pressure tire 
without the sacrifice of lightness in 
weight. Better decorative effects, 
both with regard to shaping and 
painting, can also be obtained with 
the wood wheel, 

Drop center rims have been almost 
universally adopted by American 
manufacturerg, which is, of course, a 
concession to the trend in Europe, 
where this type of rim has been in 
common use for a number of years. 

Besides being of sound engineer- 
ing design, providing a quite satis- 
factory mounting for tires, the drop 
center rim works nicely into wheel 
design for the reason that the well 
suggests the appearance of a larger 
tire and an apparently smaller wheel 
diameter. Particularly is this change 
desirable in view of the trend to- 
ward smaller wheel diameters. 

Wheels as small as 16 and 15 
inches in diameter will be used dur- 
ing 1933, but, of course, with larger 
tire diameters to maintain the proper 
rolling radius for ground clearance. 
The use of these smaller wheel 
diameters will be more or less limi- 
ted to cars under 3,800 pounds. 
Above that weight there arises the 
problem of carrying the load with- 
out interferences where tires of low 
pressure are used. 

Special type wheels appear to be 
limited this year by two factors, one 
of them business conditions which 
militate against the expenditure of 
much money for chrome plating and 
other conceits of the “dolled up” 
car; the other is the fact that the 
Standard equipment wheels offered 
by manufacturers are about as good 
looking as it is possible to obtain. 


interesting developments. 
Then there is a decrease of an inch 


are generally specifying wood wheels 


New York distributor 





s 
The Coburn Trolley Track Manu- 


facturing Company of Holyoke, 
Mass., is exhibiting its new line of 
overhead easy lift garage doors at 


the Palace this week. This feature 
of this design is the fact that no 
springs are used, instead the door 
is counterbalanced by means of 
weights in connection with a com- 
pensating cone which equalizes the 
weight of the doors and counter 
weights at all times. 

This line of overhead garage doors 
is classified in three series, series 
1,000 representing the one-piece over- 
head door. 

The feature of this set is its avail- 
ability to the present garage owner 
who is now using a swing door set. 
Hinges are removed, angle irons are 
strapped across the two parts, hard- 


FISHER VENTILATION 
SYSTEM INGENIOUSLY 
DEMONSTRATED HERE 


New York, Jan, 10—Among the 
devices that are being used at the 
automobile show here this week to 
give interest to the exhibits the 
Fisher Body Company can claim 
one of the most ingenious in its lay- 
out for showing the operation of its 
new ventilation system. The ven- 
tilation system depends for its util- 
ity on the motion of the car. For 
show purposes something had to be 
devised which would give the same 
effect with the vehicle motionless. 


The demonstration device embod- 
ies a big blower, which is enclosed 
in a box. This apparatus is placed 
beside the left front wheel of one 
of the sedan models at each Gen- 
eral Motors booth. 

A nozzle several inches in diam- 
eter shoots a blast from the blower 
at fifty-three miles an hour velocity 
along the side of the car. Strips of 
ribbon are attached to the sides of 
the car to indicate the direction of 
the air currents, 

This demonstration system shows 
that with the driver’s window low- 
ered and the ventilation unit in that 
window closed, the ribbons inside 
the car are whipped by the wind as 
they would be with a conventional 
window in use. But when the 
pivoting section of the driver’s win- 
dow is moved so that its rear edge 
swings outward and its forward edge 
swings in, the ribbons flutter less. 
When the picoting section is swung 
still further, the ribbons in the rear, 
where drafts usually blow, cease en- 
tirely, and those in other parts of 








ware consisting of the necessary 
guides, track, cable and counter 
weights is installed and a very prac- 
tical overhead door is obtained, 

The two-section overhead door 
style, series 2,000, utilizes counter 
weights together with a patented 
compensating cone thereby avoiding 
the necessary spring adjustments as 
found in the conventional type. 

These doors may also be equipped 
with electric driven mechanism or 
may be operated by means of a 
hydraulic control manufactured by 
the Hydooraulic Company, Inc., 
East Orange, N. J., which are ex- 
hibiting in the same booth one of 
their door openers applied to slid- 
ing door mounted on Coburn No. 
750 track. This is especially adapted 
to large sliding doors which are al- 
ready installed. 


the car swing slightly in a mild 
breeze. 

The Fisher people explain the ac- 
tion of the system somewhat as fol- 
lows: 

“The outward-swung rear edge of 
the pivoting window section has de- 
flected the breeze outward past the 
open driver’s window, and in pass- 
ing the breeze has created a suc- 
tion, comparable to that set up by 
the semi-vacuum in the wake of a 
car actually on the road. This suc- 
tion draws out air from inside the 
car, through the opening just be- 
hind the pivoting section. Since air 
pressure tends to equalize itself, 
there is an immediate and corre- 
sponding in-drawing of air to com- 
pensate for that removed, and this 
current enters the car just ahead 
of the pivoting section. A more or 
less circular motion of air is thus 
set up, in the vicinity of each unit 
of the ventilation system, the proc- 
ess of removal -and replacement 
going on continuously so long as 
the ventilation unit is open and the 
blower is in operation. , 


WHEEL RINGS 


Lyon, Inc., Detroit, is showing at 
Booth D-100 its new Lyon wheel 
rings. These units are finished in 
bright chromium, rustproof and pos- 
itive in grip. They are desighed to 
give an added touch of smartness to 
the wheels. 

The wheel ring has flexible fin- 
gers and is intended to be sprung 
or forced into the rim. The part 
is removed by prying it out with a 
screwdriver. To replace it, it will be 
necessary to straighten the teeth 
with a pliers, as the removal opera- 
tion bends the gripping parts 
slightly. 





































Automotive Engineers Hee 
Demand for Safe Vehicles 


(Continued from Page 8) 


difficult and is a real problem in the 
service station. But accurate syn- 
chronization must be present if the 
intelligence in braking is to be re- 
tained, i. e., if the operator is to 
be conscious of control of the 
action of the wheels on the road 
surface. 

The last type, mechanical power 
brakes or pressure amplifiers, pro- 
vides @ means to automatically 
multiply the ability of the weakest 
person to any desired degree so that 
the largest car is as easily con- 
trolled: as the smallest, and this 
without loss of consistently accu- 
rate control. 


Intelligence in braking is assured 
because the pressure applied by the 
operator is instantly amplified and 





brake—in use one one 1932 car and 
one known 1933 car. Hydraulic 
brakes are truly merely mechanical 
brakes hydraulically operated and 
are included in the normally ener- 
gized class. (The above refers to 
regular production models of pas- 
senger or pleasure cars and the 
term “use” refers to published 
standard equipment only.) 

Of the above, due to some feature 
of the design, only the last three 
can, at the same time provide all 
three desirable features of power 
braking, viz., materially lower pedal 
pressure, increase of reserve for 
wear and drum expansion and 
greater speed and convenience of 
brake application by use of the 
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] | 1932 YEAR OF LOW 


RETURNS TO DENVER 
DEALERS GENERALLY 


(Continued from Page 11) 


must be a fine balance of mind be- 
tween the two. This balance does 
not exist at present. The all too 
blandly apparent overanxiousness of 
the seller has put the buyer on his 
guard, He has sensed a chance to 
make a killing, and is taking every 
advantage of the seller.” 

To quote this dealer again: 

“T confidently feel that 1933 will 
see a pronounced upturn in all@usi- 
ness, with the automobile men get- 
ting their proportionate share of the 
increase. Why this can be expected 
it is hard to say, Perhaps it is more 
of a hope than a definitely planned, 
scientifically determined estimate. 
However, the trend in that direction 
is even now perceptible, and once 





profits. Increased confidence, how- 
ever, will bring a shift to new cars. 
Factories are no longer overstocked 
or overproducing and have more 


closely timed relationships with 
dealers. All this tends toward re- 
establishing the industry on a 
firmer footing.” 

Another dealer states an emphatic 
opinion that the factories are alto- 
gether too conservative in the mat- 
ter of production. He cites many 
orders for November and December 
the factories were unable to fill, 
with consequent loss of sales to him, 
He feels the factories should take 
the lead in putting men back to 
work, thus increasing purchasing 
power. His own experience, which 
must be that of many other dealers, 
shows that the factories have missed 
a bet in the orders they were unable 
to fill for him. 

A. S. Brodhead, vice-president of 
Tom Botterill, Inc., Hudson-Essex 
distributor, estimates that busines is 
about 50 per cent. off. He feels 1932 
can well be forgotten save for the 


than any other one thing in his 
business. The dealer performs a tre< 
mendous service to the public in 
handling used cars and really is en- 
titled to a profit, This he has not 
received this year. He may not next 
year, but he can at least stop his 
losses. This determination is upper- 
most in the mind of the dealer. 

“I see nothing to indicate in- 
creased volume for 1932. Any prog- 
nostication would be a mere guess,” 


BOSTON AUTOMOBILE SHOW 
TO BE HELD JANUARY 21-28 


Boston, Mass., Jan. 10.—Chester I, 
Campbell, manager of the annual 
Boston Automobile Show, announces 
that it will be held this year Janu- 
ary 21 to 28 in Mechanics Building. 


All new cars will be on exhibition. 
The used car salon, an innovation 
last year, will be staged again in the 
basement, on a larger scale. 


JERSEY FEES DECLINE 
Trenton, N. J., Jan. 10.—Receipts 


lower range pedal. 

Of these three the first two re- 
quire for modulation some sort of 
spring controlled resistance to foot 
pressure, i. e., practically no muscu- 
lar effort is required to operate a 
Switch or valve. Therefore the speed 
of application must be checked. 
Synchronizing this resistance and 
brake response in the laboratory is 












SPARKS 
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ers from Chrysler, Dodge and De 
Soto ranks. But the affair lost none 
of its color through being held in 
the armory, and you could appre- 
ciate what it means to bring 3,000 
dealers together at one party. There 
wasn't a seat left over. No speakers’ 
tabe either, the brass hats being 
sprinkled around and rubbing elbows 
with the customers. Before Walter 
Chrysler made his inspirational talk 
we lamped at various tables Joe 
Field, Byron Foy, K. T. Keller, A. 
vanDerZee, Roy Peed, Cliff Koble, 
R. M. Rowland, Frank Sim, J. B. 
‘Wagstaff, and I must have missed 
seeing some of the others because 
of the vastness of the crowd. 
a - * 

Checking as to the size of the as- 
semblage, it would look as if Chrys- 
ler can claim the record attendance, 
for the previous best seems to have 
been Chevrolet’s 2,000 a few years 
back. 

By the time the Chrysler affair 
was over it was just the shank of 
the evening, and ahead loomed the 
“Three Toledo Neighbors’” party on 
the roof of the Biltmore, participated 
in in a promotional way by 
Electric Auto-lite, the Prest-O-Lite 
battery people and the Tillotson 
carburetor crowd, who co-operated 
in entertaining their customers 
from the automobile industry. 

k ” * 

It seemed to me to be the most 
representative lot ever brought to- 
gether on one roof. They came 
early and stayed early, if you get 
what I mean. And we chinned with 
such men as Joe Field of Chrysler, 
A. J. Chanter of Pierce-Arrow, W. 
R. Angell and Fred Rockelman of 
Continental, George Graham of 
Rockne, Vincent Bendix (you don’t 
have to name his company—every 
one knows it), Otis Lucas of Stude- 
baker, Harry Harper and Norm 
Beardsley of Willys-Overland, and 
even Charley Splitdorf, veteran ig- 
nition man, no longer part of the 
industry, but who always looks up 
his old friends at show time. I know 
I have missed naming many I saw 
there, but the names enumerated 
will give you a faint idea of how 
representative of the industry this 
party was. 


MOTOR VEHICLE TAXES 


Atlanta, Ga., Jan. 10 (UTPS).—A 
decrease of nearly $450,000 in re- 
ceipts of the motor vehicle division 
of the Georgia state department of 
revenues for the year 1932 is report- 
ed by E. P. McLain, statistician for 
the department. 

The total receipts for 1932 
amounted to $3,828,492. There were 
245,666 passenger cars and 41,522 
trucks registered in 1932, as com- 
pared with 274,536 passenger cars 
and 45,736 trucks in 1931, 





results in resistance to wheel rota- 
tion in exact proportion to that 
pressure at all times. 

Just as safety features have swept 
through the industry in the past, 
increasing sales and reducing car | means overstocked. 
mile accidents, so will accurate me-| business seems to be a headliner 
hanical power brakes lead the way | with most of the dealers and is re- 
in the future. 

















































the state of mind of the buying pub- 
lic becomes more confident, being 
down in the dumps will be a thing 
of the past. 

“Dealers in this region are by no 
The used-car 


sponsible for most of the existing 


lessons it taught. “Dealers are de-|of the motor vehicle department 
termined to do a better quality of | from 1933 drivers’ licenses and régis- 
business than in any previous year,” | tration fees show a decrease of 5% 
he says. “It must be on a more|per cent. below the figure for the 
businesslike basis. They must keep! corresponding period a year ago, the 
in mind the cost of selling the used | department reported today. Fees 
cars. The market in selling used] collected to date total $10,205,163 as 
cars will play a much more vital} comparci with $10,798,914 a year 
part in the dealer's financial result ' ago, a decrease of $593,751. 
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Four great names, pioneers in the truck indus- 
try, are now under a single banner. To the 
truck buyer in every field this brings the most 
complete range of models and prices backed 
by a combined reputation for performance and 


value without equal in the industry. 


The vast network of White Factory Branches 
and Studebaker Dealers puts world wide 


INDIANA 


aU ada ee 


service facilities back of these four great lines 
of trucks. 


The combined engineering and manufacturing 
experience of these leaders makes it possible 
to offer the exact truck for every particular 
requirement—the most transportation for your 
dollar. See the world’s greatest line of trucks 


before you buy. 
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NOW SOLD AND SERVICED BY WHITE FACTORY BRANCHES 
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INDIANAPOLIS NEW CAR 
REGISTRATIONS UP BIT 


Indianapolis, Ind., Jan. 10.—Regis- 
tration of new cars in Marion county 
‘Indianapolis) for December showed 
a slight increase from the low point 
of many years, reached in November. 


The total, however, was more than 
60 per cent. below that of December, 
1931. 

The poor showing, in which only | 
175 cars were registered, was partly | 
due to the public’s delay in regis-| 
tering new cars until after the first 
of the year in order that their cars 
might carry a 1933 title, 

In the truck department, regis- 
trations found a new low spot in| 
December, 34 comparing with 35 of | 
the previous month and 55 in De- | 
cember last year. Practically all of | 
the business was being done in the | 
light truck field. 





OHL NEW SALES CHIEF 
FOR BOLES-SAWYER, INC. | 


Worcester, Mass., Jan. 10.—Will- 
jam Ohl, for more than ten years 
associated with the automobile busi- 


ness in Worcester, has been made 
sales manager of the Boles-Sawyer 
Sales, Inc., Park Avenue, distributor 
of Willys-Overland cars for the Wor- 
cester area. Mr. Ohl has established 
an enviable sales record here and is 
regarded as one of the best judges 
of used car values in the territory. 
Additional salesmen will be added 


Street. 


and Park Avenue. 


Building, 395 Lexington Ave., First 


PACKARD—Roosevelt Hotel, 






Edison Hotel. 


at Commodore Hotel. 


at Edison Hotel. 





BAY STATE BILL SEEKS 
GAS TAX REDUCTION 


Boston, Mass., Jau. 10.—The Mas- 
sachusetts gasoline tax would be re- 
duced from 3 cents to 2 cents under 





and work will start immediately to 
cover the territory thoroughly and 
completely. 


provisions of a bill filed with the 
clerk of the House today. Four other 
bills, measures to give the Public 
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Special Exhibits in New York 


AUBURN-CORD—Commodore Hotel, Lexington Avenue and 42d 
GENERAL MOTORS LINE—Waldorf-Astoria Hotel, 50th Street 


LINCOLN MOTOR CAR COMPANY—Park Lane Hotel, salon. 


MARMON—Commodore Hotel, 
CHRYSLER-DE SOTO-DODGE AND PLYMOUTH—Chrysler 


lobby for car display and main dining room for research display, and 
Biltmore Hotel, Madison Avenue and 43d Street, 


BUCKEYE RELINER PRODUCING COMPANY, Lima, 
DETROIT METAL SPECIALTY CORPORATION, Detroit, Mich., 


THE S. E. HYMAN COMPANY, 


L. G. S. DEVICES CORPORATION, Indianapolis, Ind.—L. G. S. 
Free Wheel Units at Auburn and Chevrolet booths. 


THE SHAWVER COMPANY, Springfield O., at Lincoln Hotel, 


WEISS ENGINEERING CORPORATION, New York, N. Y.— 
Exhibit at office, Grand Central Terminal Building. 


YANKEE METAL PRODUCTS CORPORATION, New York, N. Y.,, 








Lexington Avenue and 42d Street. 


and Second Floors. 


Madison Avenue and 45th Street, 


O., at 





Fremont, O., at Edison Hotel. 







Utilities Department complete au- 
thority covering the complex legal 
situation which has arisen in the 
pending telephone rate case, in order 
that lower rates may be assured to 
Massachusetts, were filed on petition 
of counsel for the Boston Central 
Labor Union, which is figfhting for 
lower rates. 
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Selling Well 


In Denver, Accessories Off 
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but all our Western branches have 
made Similar reports. True or not, 
we feel generally that the next few 
months will see a decided change 
for the better. 


“What seems lacking now is con- 
fidence on the part of the buying 
public. Confidence will be restored 
immensely when definite settlement 
of the debts are made, when tariff 
issues can be settled and interna- 
tional trade gets back to its proper 
place. Fear has held back business 
and when this fear can be removed 
the depression will pass into his- 
tory. People must be jarred loose 
from these fears. They have done 
without things they want and need 
So long that when their confidence 
and their buying power have been 
restored an avalanche of buying may 
be expected. 

“Merchandise never was in bet- 
ter shape. Surplus stocks have gen- 
erally been disposed. Factories have 
been operating so closely that large 
orders cannot be filled promptly. 
Small orders have been the rule, 
carload lots having almost com- 
pletely disappeared. Rapid turnover 
has been a guiiding principle, par- 
ticularly with retailers. This prin- 
ciple has been carried so far tnat 
dealers have frequently been out of 
articles customers wanted and there- 
fore lost sales. An adjustment of 
this condition is necessary and must 
come soon. 


LOOK AT ALL THREE 


Sales managers, advertising managers, agency men 
—You have an opportunity this week to look at all three 
automotive business papers to find out for yourself 


whic 


h one is the leader. 


There is no question about Automotive Daily News. 
Editorially, it is far and wide ahead of any other paper. 
In quantity of news, in news when it is NEWS, in regis- 
trations, in coverage—no matter how you evaluate 
these papers you can only come to one conclusion—that 
Automotive Daily News leads them all. 


It leads them in distribution; it is the only business 
paper to get wide distribution at hotels, at dealer meet- 
ings, at the Show, not to mention thousands of copies 
going to dealers, fleet owners and others by mail. No 
wonder it is the leading vehicle paper in the industry. 
It is the only paper to publish a complete directory of 
No wonder it is read at Show time and daily 
throughout the year by leading factory executives and 
leading dealers. 


men. 


It is a real newspaper. Judge on facts. 
Look at all three. 


See what each one gives. See what each one does. 


Automotive Daily News ought to be on your list 
for 1933 if you have products that must be sold to factory 
executives, leading dealers, fleet owners and others. 


AUTOMOTIVE DAILY NEWS 
350 Hudson St., New York City 








A. S. Amilon, purchasing agent 
for the B. K. Sweeny Electric Com- 
pany, distributor of automotive sup- 
plies, says: 

“The parts business was off as a 
whole, A few items, such as brake 
linings and batteries were ahead of 
1931 and a few more were about 
even. The great majority of items 
were far below the figures of 1931. 
We look for 1933 to be about equal 
to 1932. Nevertheless, we look for 
greater profit. Dealers are getting 
their houses in order, have reduced 
overhead and are getting back in 
the frame of mind to do real busi- 
ness again. It’s a proposition of 
making a profit on each day’s busi- 
ness and the dealer is setting his 
Sights accordingly. There is abso- 
lutely nothing, to my way of think- 
ing, on which to predict what 1933 
might bring. Any prediction would 
be mere guess work, the expression 
of a hope rather than a finding 
based on facts. But we don’t have 
to have hopes, if there is a profit, 
and that’s what we are going after.” 

J. N. Crosswy, manager of the au- 
tomotive parts division of Hendrie 
& Bolthoff Manufacturing and Sup- 
ply Cempany, was philosophical as 
regards the business of the year 
just passed. 

“Business in 1932,” he said, “in 
face of general conditions was 
really favorable. We really congrat- 
ulate ourselves that it was no worse 
than it was. As to 1933, we feel 
optimistic, not because we can point 
to this or that indication of a re- 
turn to better times, but because we 
are always plugging along and pre- 
pared to take what fate deccrees 
for us. As long as they run auto- 
mobiles we will have sales. Our 
purpose is to see that those sales 
make a profit.” * 

E. O. Hunting, vice-president and 
general manager of the Auto Equip- 
ment Company, says: 

“The heavy and marked decline 
set in last May, Announcement of 
the new excise taxes seemed to put 
an immediate check on business. It 
has been slipping ever since save 
for a slight pick-up in September. At 
present it seems to be running on a 
dead level. Since January. February 
and March are usually slow there 
seems little prospect for an imme- 
diate change. No one can predict 
what might happen in 1933. My 
opinion is if business is as good as 
in 1932 we ought to be satisfied. 

“We always expect a good agri- 
cultural year to mean a good year 
generally. Nevertheless, it makes 
little difference how good the crops 
are unless the growers get a fair 
price for them. Present prices are 
ruinous, 

“We are becoming rather callous 
in our attitude toward the depres- 
sion. Another year or so of it would 
make little difference; we are be- 
coming somewhat reconciled to it. 
We can’t expect much in the line of 
a change until our government gets 
back on a balanced budget. There 
can be no sound market until the 
balanced budget becomes a reality. 
Personally, I can’t see much chance 
of the government leading the way 
now. Legislators are showing no 
real incentive toward economy. 
They are quibbling over more means 
of taxation rather than attempting 
to reduce expenses. The results of 
their horseplay are shown in the 
decline which set in immediately 
after the new taxes were announced 
last spring. 

“Getting back to sales. The neces- 
sity lines have been fairly well. Peo- 
ple are buying only what they ab- 
solutely must have to keep their 
cars running. Complete overhaul 
jobs are almost forgotten. Minor 
repairs are made. anything to keep 
the car going. A jarring ijoose from 
the top (the government itself) on 
down the line is the only salvation.” 

Most dealers, on the other hand 
are pointing out that their sales of 
parts and repair work have been 
the backbone of the year’s business. 
One dealer, who maintains as large 
a shop force as any in the city, is 
proud of the fact that his shop or- 
ganization has remained intact, 
while the sales force has had to 
stand a reduction. He makes no 
bones of the matter that work in 
the shop and salcs of parts kept his 
firm from going into the red. 








Critical Squints. 
at New Offerings 
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burled walnut trim, or rather formed 
sheet-metal panels having a finish 
simulating walnut. ‘These include 
the instrument panel itself, in some 


cases, sometimes a molding above it, 
which occasionally has a recessed 
ash receiver, and combined garnish 
rails and window moldings formed 
in a one-piece unit. Such units, as 
in the De Soto de luxe models, often 
have recessed ash receivers or vani- 
ties in all doors. In at Icast one 
case, a clock is recessed into such a 
unit on one of the quarter windows. 
Several makes now have metal- 
finished instrument panels, some of 
them having a grayish or gun metal 
finish which is attractive. The 
Chevrolet panel has some red deco- 
rative markings. 

All the new Oldsmobile bodies are 
very easy to look at, as, indeed, are 
those of the entire General Motors 
line, though, of course, the Fisher 
bodies are far from being alone in 
fine appearance. A feature of the 
Olds jobs are the fenders and run- 
ning boards. The former are very 
deeply crowned and have a pro- 
nounced streamline shape—ane that 
should have a material effect upon 
wind resistance. They have a bead- 
ed edge which extends also across 
the edge of the running boards, 
which are curved and crowned to 
merge neatly with the fenders. 
Headlamp brackets also have a 
streamline section. They are painted 
to match the fenders. Hupp con- 
tinues the use of a tube-like edge on 
running boards, the latter being 
curved inward where they join the 
fenders. 

Except on black cars, there are 
now very few black fenders. The 
latter are usually painted to match 
the body and often the wheels have 
the same color. Two and three tone 
jobs, in fact, are less common than 
formerly. Running boards have 
fewer plated moldings and are 
treated more as if they were a part 
or continuation of the fenders. Most 
of them have molded rubber mats, 
some being brought down to the 
bottom edge, which is rolled with a 
fairly large radius. In other cases, 
as on Studebaker models, for ex- 
ample, there is a narrow paint- 
ed panel below the rubber mat, 
and on Reo and Olds cars, at least, 
colored beading, continuing that on 
fenders, is carried along the run- 
ning board and the rubber mat is 
brought up to it. Auburn has some 
models in which a chromium-plated 
molding is carried around the edge 
of fenders. Except for Chrysler, 
Marmon and Nash models, nearly 
all fenders have skirts, but the latter 
vary greatly in depth and in other 
items of design. 

Another feature, and one that is 
unique on Olds, is the use of elon- 
gated horizontal fish-shaped louver 
doors on hoods. These are hinged, 
of course, and the rear or pointed 
end has a small knob which, when 
pulled outward operates a spring de- 
vice designed to hold the door se- 
curely in open position and to lock 
it tightly against the hood panel 
when it is closed again. 

Nearly all cars have new grilles. 
These vary greatly in design and 
detail construction, though most of 
them are stamped and have die- 
cast zinc trimmings. The prevailing 
type however, is shield-shape in 
front elevation, is usually brought 
to a V-front and to a point at the 
bottom, and in general is given a 
backward slope. 

Aside from the bumper novelties 
mentioned in an earlier comment 
there are several other variations 
for one conventional design. Auburn, 
for example, has bumpers with 
stamped bars that are curved to sev- 
eral different section forms in their 
length. On the Graham, front 
bumpers are made in two sections, 
each of which is gracefully curved 
to suit the lines of the car. The 
sections come to a low point at the 
center and to higher point at their | 
outer ends. | 

Rockne is using soft rubber strips | 

etween the leaves of the springs. 
Most springs now have metal covers, 
however, and are packed with grease | 
to lubricate and to reduce corro- 
sion. Except for the double-canti- 
lever springs on the new Continen- | 
tal jobs, already described in A, D. 
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N., and minor changes in shock ab- 
sorber design, there appear to be 
few new departures in spring sus- 
pension. Springs are, in fact, one 
of few antiquated and unrefined 


features remaining in car design. 
Springing seems, therefore, to be due 
for quite general revision in future 
cars. 

One of the Stutz bodies shown 
has some ventilating grilles in the 
top structure that are quite in evi- 
dence in the side view. They do not 
add to appearance, but may help to 
ventilate a closed body. Hudson- 
Essex offer wings at front win- 
dows which can be used to improve 
ventilation. Similar wings, of course, 
are available on:‘any car as extra 
equipment. They can be adjusted as 
to angle, but not with regulators 
such as are used on Fisher bodies. 
On the other hand, they do not re- 
quire the use of a split window. 

Lincoln's latest chassis has a very 
neat layout of vacuum brake sys- 
tem. This chassis is a highly refined 
job, similar to the larger twelve 
chassis in most respects. It incor- 
porates a very stiff X-type frame 
and has a neat V-front grille, The 
steering gear is adjustable for height 
and has a slotted locking flange 
against the outside of the frame. 





VIRGINIA OFF $722,234 
IN CAR, GASOLINE TAXES 


Richmond, Va., Jan. 10 (UTPS). 
—Motor vehicle license and gasoline 
tax receipts for the calendar year 


of 1932 totaled $17,855,659.60, which 
is $722,234.09 short of receipts 
for 1931. 


oo 


We asked Editor Alexander Johnston to write the caption for this cartoon at 
the time he inadvertently posed for it shortly after the New York Show opened, 
After we had translated what he said into English from profanity we had a big O. 
Which in other words means hi-nonny-nonny and a hot cha cha! So far, no 
genius has developed a free-wheeling device for editors; this has been reserved for 
composing room foremen, ticket snatchers and advertising men. Alec says that 
some day he expects to die and if, when he wakes up, a composing room foreman 
Says: “It can’t be set”; a grandchild says, ‘“‘How about tickets’; or if a publicity 
man says, “Give me a streamer,” he will know that somewhere in his life he has 
committed a more serious sin than mixing gin in a bath tub. 
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DAVIS SUCCEEDS TEW 
AS R. M. A. PRESIDENT 


(Continued from Page 1) 

is as follows: F. B. Davis, Jr., W. H. 
Lalley, George B. Dryden, C. Slusser, 
Goodyear Tire and Rubber Com- 
pany; A. F. Townsend, Manhattan 
Rubber Manufacturing Division of 
Raybestos-Manhattan, Inc., and J. 
D. Tew. 

Assistant secretaries re-elected for 
1933 are George Flint, A. C. Grim- 
ley and C. W. Halligan, A. L. Viles, 
general manager for many years, 
continues in that capacity. 

T. W. Miller, president of the 
Faultless Rubber Company, was 
elected a member of the board of 
directors to fill the unexpired term 
of E. H. Broadwell, resigned. The 
other directors are as follows: Geo, 
B. Dryden; E. B. Germain, Dunlop 
Tire and Rubber Corporation; A. B. 
Newhall, Hood Rubber Products 
Company, Inc.; William O'Neil, Gen- 
eral Tire and Rubber Company; J. 
D. Tew; E. S. Boyer, American Hard 
Rubber Company; Herbert E, Smith, 
United States Rubber Company; C, 
Slusser; W. S. Wolfe, Seiberling 
Ruhber Company; F. B. Davis, Jr.; 
C. D. Garretson, Electric Hose and 
Rubber Company; J. A. Lambert, 
Acme Rubber Manufacturing Com- 
pany; A. F. Townsend; Ww. ‘AL. Lalley, 


TRUCK PLATE RULING 
Trenton, N. J., Jan. 10.—Commere 
cial motor vehicles bearing 1932 New 
York registration plates will be pere 
mitted to operate in New Jersey, 
until March 1, municipal authorities 
were advised today by State Motor 

Vehicle Commissioner Hoffman. 
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SSE \28| 8 oa! & z|6o z 6 | & 
Auburn 8-101 | | Dole | L | .8 |3 x4% | 2686 | 5.26 | 288 | 100@3400 | *Alum | 5 | Pur | AC Str | Man | Chain Del-R 
Auburn 8-105 127 | Lyc | Dole | L | 8 [3 x4% | 2686 | 5.26 | 288 | 100@3400 | *Alum | 5 | Pur | AC Str | Auto | Chain Del-R 
Auburn 12-161 133 | Lyc | Dole | H | 12 | 3%x4% | 391.1 | 5.50 | 468 | 160@3400 | *Alum | 4 | Lyc | AC Str | —— | Link Del-R 
Auburn 12-165 133 | Lyc | Dole | H | 12 | 3%4x4% | $91.1 | 5.50 | 46.8 | 160@3400 | *Alum | 4 | Lyc | AC Str | Man | Link Del-R 
Austin 75 | Own | No | L | 4 22x | 45.6 | 5.10 | 7.80 | 1303400 | Alum | 2 | No | No Til | —— | Gear Aut-L 
Buick 33-50 119 | Own | Har | O | 8 | 2¢8x4% | 2304 | 525 | 276 | 86@3200 | #CI | 5 | AC  AC| AC Mar | Auto| Tex Del-R 
Buick-33-60 127 | Own | Har | O | 8B | 3x%_x4% | 272.6 | 5.25 | 300 | 97@3200 | #CI |} 5 | AC AC}|AC-~ Mar! Auto| Tex Del-R 
Buick 33-80 130 | Own | Har | O | 8 | 3y6x5 | 3448 | 4.80 | 35.1 | 113@3200 | CI |} 5 | AC AC|AC_~ Mar | Auto| Tex Del-R 
Buick 33-90 138 | Own | Har | O | 8 | 3x5 | 3448 4.80 | 35.1 | 113@3200 | *CI | 5 |AC AC|AC_ Mar | Auto| Tex Del-R 
Cadillac V-8 © | 5015 | 134-140 | Own | No | L | 8 | 3%x4t8 | 353.0 | 5.40 | 36.4 | 115@3000 | fCI | 3 |AC AC|AC Ownj|No_ | Morse Del-R 
Cadillac V-12 | 5395 | 134-149 | Own | No | O | 12 | 3%x4 | 368.0| 5.60 | 46.9 | 135@3400 | #CI | 4 | Cuno AC | AC DL | No_ | Morse Del-R 
Cadillac V-16 | 5785 | 143-149 | Own | No_ | O | 16 |3 x4 | 4520| 5.70 | 57.5 | 165@3400 | CI 5 | Cuno AC | AC DL | No_ | Morse Del-R 
Chevrolet Eagle [2895] 110 | Own | No | L | 6 | 3fex4 | 2068 | 5.20 | 263 | 65@2800 | CI | 3 [No AC| AC Car | Auto | Gear Del-R 
Chrysler Six 3143 | 117 | $Own | B&B |} L | 6 | 3%x4% | 2240 | 5.35 | 253 | 83@3400 | Alum | 4 | Pur AC] AC *Str | Auto | Morse Del-R 
Chrysler Royal 8 | +3482 | 120 | $Own | B&B | L | 8 | 3%x4% | 273.8 | 5.20 | 33.8 | 90@3400 | Alum 5 | Pur AC! AC *Str | Auto | Morse Del-R 
Chrysler Imperial 8 +3864 | 126 | $Own | Pines |! L 8 | 3%4x4'4 | 298.6 | 6.20 | 33.8 | 108@3400 | Alum | 5 | Pur AC! AC *Str | Auto | Morse Del-R 
Chrysler Imp. Cust. Eight | 2895 | 146 | Own | Pines | L 8 | 3%x5 | 384.8 | 5.80 | 39.2 | 135@3200 | *Alum |— | Pur AC | AC *Str | Auto | Morse Del-R 
Continental Beacon ~ 2160 | 101%, Own | Dole | L | 4 | 3%x4 | 143.1 | 5.05 | 182 | 40@2700 | CI 3 | No  AC|Hol Mar|No | Link Aut-L 
Continental Flyer — | 107 | Own | Dole | L | 6 |3 x4 | 1696{ 5.21 | 216 | 65@3500 | CI | 4 | No AC/|Hol Mar! No | Link Aut-L 
Continental Ace — 114 | Own | Dole | L | 6 | 3%x4 | 214.7| 5.23 | 27.3 | 85@3600 | Alum 4 | AC AC | AC Til | —— | Morse Aut-L 
Cord (Fr. Wh. D.) 4620 | 137%| Lye | Ful | L | 8 | 3%4x4¥ | 2986 | 5.25 | 338 | 115@3300 | *Alum | 5 | Puc AC|No Sch | Man | Link Del-R 
De Soto Six a | 114%, SOwn | B&B | L | 6 | 3¥%4x4% | 2178 | 5.35 | 253 | 79@3400 | Alum | 4 | Pur AC | AC **B&B | Auto | Morse Del-R 
Dodce Six 2620.) 111%| $Own | B&B | L | 6 | 3%x4% | 2013 | 5.50 | 234 | 7573600 | *Alum | 4 | Pur AC, AC Str | Auto | Morse Del-R 
a Eight | 122 |§Own | B&B | L | : | 344x4¥% | 282.1 | 6.20 | 33.8 | 100@ 3400 | Alum | 5 | Pur AC! AC *Str | Auto | Morse Del-R 
2250 106 | Own - Th-Sy| L | | 273x434 | 193.0 | 5.80 | 20.7 | 70@3200 Alum | 3 | No AC | Bur Car | Man | Tex Aut-L 
— a ! | 113 | Own | Th-Sy| L 8 | 2tixa%s | 243.9 | 5.80 | 27.6 | 9403200 | Alum | 5 | No AC /| Mon ‘Cer | Man | Tex Aut-L 
—:.:~C”—CS 2398.) 106| Own | No | L | 4 | 3%x4% | 2005 | 460 | 240 | 50@2600 | Alum | 3 | No Own | No Zen | No | VAR-G  Aut-L 
Ford V-8 | 2495 | 106 | Own | No | L | 8 | 3x6x3% | 220.0! 5.50 | 30.0 | 65@3400 | Alum | 3 | No Own | No DL | No | VAR-G Mal 
Franklin Series 16 || 4403 | 132) Own | O-S | O | 6 | 3%x4% | 2740 | 5.12 | 294 | 100@3100 | *Alum | 7 | Pur AC | AC Str | No | Chain Del-R 
Franklin Series 17 | 5640 | 144 | Own | O-S | O / 12 | 3%x4 | 398.0 | 5.12 | 50.7 | 150@3100 | *Alum | 7 | Pur AC| AC Str | No | Link Del-R 
Franklin Olympic Series 18; 3625 | 118 | Own | O-S | O 6 | 3%x4% | 274.0 | 5.12 | 29.4 | 100@3100 *Alum | 7 | Pur AC} AC Str | No | Chain Del-R 
Graham Standard Six [| _185-OA | Own | B&B | L | 6 | 3%x4%4 | 224.0 | 6.50 | 25.3 | 85@3400 | *Alum | 7 |— AC | AC DL | Man | Link Del-R 
Graham Stand.-Cust. Eight’ —— | 191-50A | Own | None | L | 8 | 3%x4 | 2454 | 650/312 | 95@3400 | *Alum | 5 | AC AC/ AC DL | Man | Link Del-R 
Hudson Super Six = = | — m= 113.| Own | Th-Sy! L | 6 | 2#8x4% | 193.0 | 6.20 | 20.7 | 73@3200 | Alum | 3 | No AC | AC Mar | Man | Tex Aut-L 
Hudson Eight — 119-132 Own | Th-Sy' L | 8 |3 x4% | 2541 | 5.80 | 288 | 101@3600 | Alum 5 | No Ste | AC Mar | Auto | Morse Aut-L 
Hupmobile 321 —_ - ae 121.| Own | B&B | L | 6 | 3%x4% | 2281) 5.75 | 273 | 90@3800 | “Alum | 4 | Han Ste| AC Car | Man | Chain Aut-L 
Hupmobile 322 Ss 122 Own B&B | L 8 |3 x4% | 2615 | 5.47 | 288 | 93@3600 | Alum | 5 | Pur_ Ste! AC Str | Man | Morse Aut-L 
Hupmobile 326 sa 126 | Own | B&B | L | 8 | 3%x4% | 3032 | 5.34 | 325 | 109@3500 | Alum | 5 | Pur Ste | AC Str | Man | Morse Aut-L 
La Salle V-8 "| 4860 | 130-136 | Own | None | L | 8 | 3%x4t8 | 353.0 | 5.40 | 364 | 115@3000 | #CI | 3 | AC  AC|AC  Own|No | Morse Del-R 
Lincoln V-12 [—— | 136 | Own | — | — | 12 [3 x4% | 381.7| 5.50 | 43.2 | 125@3400 | Alum pe | — om | = Str-2 | — pee red 
Lincoln V-12 __ 145 | Own | — — | 12 | 3%x4% | 448.0 | 5.25 | 50.7 | 150@3400 Alum |— | — om A ott Str-2 | — “i il 
Marmon Sixteen | 5360 | 145 | Own | Pines | O | 16 | 3%x4 | 4908| 5.75 | 625 | 200@3400 | Alum | 5 | AC-F AC| AC Str | Man | Diam Del-R 
ua =- °° °&«x|— 116 | Own | B&B | L | 6 | 3%4x4% a 5.30 | 25.3 | 75@3200 | Alum | 7 | Yes Yes | Yes Str | Auto | Chain Aut-L 
Nash Standard Eight | 3200 116 | Own | B&B | L | 8 |3 x4% | 2474/| 5.10| 288 | 80@3200 | Alum | 9 | Yes Yes | Yes Str | Auto | Chain Aut-L 
Nash Special Eight | 3400 | 121 | Own | B&B | L | 8 |3 x4% | 247.4/ 5.10 | 288 | 85@3200 | Alum | 9 = Yes Yes Str | Man | Chain Aut-L 
Nash Adv. Twin Ignition 8 | 3870 | 128 | Own | B&B | O | 8B | 3%x4% | 260.8 5.25 | 312 | 100@3400 | Alum | 9 | Y¥ Yes Yes Str | Man | Chain *Aut-L 
Nash Am. Twin Ignition 8 | * | 133-142 | Own | B&B | O | 8 | 3% x4% | 3220 | 5.25 | 364 | 125@3600 | Alum | 9 | Yes Yes Yes Str | Man | Chain *Aut-L 
Oldsmobile Six , 3110 115 | ' Own | Har | L | 6 | 3%x4% | 2214 | 5.30| 273 | 80@3200 | #CI | 4 |AC AC |AC  “‘Str| Auto Chain Del-R 
Oldsmobile Eight } —— | 119 Own | Har | L | 8 |3 x4% | 2403 | 550 | 288 | 90@3350 | iCI | 5 | AC AC! AC *Str| Auto Chain Del-R 
Packard Eight | 4335 | 127% -136 | Own Pines | L | 8 | 3y%x5 | 320.0 | 6.00 | 325 | 120@3200 | *Alum | 9 io Yes | AC ‘*Str-2 |! Auto Morse NE 
Packard Super Eight | 4815 135-142 | Own | Pines | L | 8 | 3%x5 | 384.8 | 6.00 | 39.2 | 145@3200 | *Alum | 9 | Yes Yes| AC *Str-2| Auto Morse NE 
Packard Twelve | 5385 | | oe 142-147 Own Pines | L | 12 | 3yex4 445.5 | 6.00 56.7 | 160@3200 | *Alum | 4 | Yes Yes | AC *Str-2 | No | Chain NE 
Pierce-Arrow 836 | —— | 136-139 | Own | Pines | L | 8 | 3%x4% | 366.0 | 5.50 | 39.2 | 135@3400 | *Alum | 9 | Pur-F Ste | AC Str | Auto | Chain Del-R 
Pierce-Arrow 1236 |} —— | 136-139 | Own | Pines | L | 12 | 3%x4 | 429.0/ 6.10 | 54.6 | 160@3400 | *Alum | 7 | Pur-F Ste | AC Str | Auto | Chain Del-R 
Pierce-Arrow 1242-7 —— | 137-142-7 | Own | Pines | L | 12 | 3%x4 | 462.0| 6.00 | 588 | 175@3400 | *Alum | 7 | Pur-F Ste | AC Str | Auto | Chain Del-R 
Plymouth Six 2563. | +107 ~+| $Own | — | L | 6 | 3%x4% | 189.8 | 5.50 | 23.4 | 70@3600 | Alum | 4 | Yes Yes| Yes *B&B | Auto | Morse Del-R 
Pontiac Straight Eight 3285 | 115 | Own | Own | L | 8 | 3y6x3% | 223.4 | 5.70 | 326 | 77@3600 7CI | 5 |AC AC] AC Car | Auto | Morse Del-R 
Reo Flying Cloud | —— | 117%| Own | Dole L | 6 | 3%x5 | 268.0 | 5.30 | 27.3 | 85@3200 | Alum 7 | Han AC| — *Str | Auto | Morse Del-R 
Reo Royale — | 131 | Own | Dole | L | 8 | 3%x5 | 358.0| 5.30 | 364 | 125@3300 | Alum | 9 | Han AC | — *Sch | Man | Morse Del-R 
Rockne Six — 110 | Own | Dole | L | 6 | 3%x4% 189.8 | 5.50 | 234 | 70@3200 | fCI | 4 |—F AC| No Str | Man | Morse Aut-L 
Studebaker Six “a T 117.| Own | B&B | L | 6 | 3%x4% | 230.0 | 5.50 | 254 | 85@3200 | 7CI | 4 |—F  Ste| AC *Str | Auto | Cel Del-R 
Studebaker Com. Eight | —— | 117 | Own | B&B | L | 8 | 3y5x4 | 236.0 | 5.50 | 30.0 | 100@3800 | cr | 9 | Pur Ste|UN ‘Str | Auto| Cel Del-R 
Studebaker President Eight -——— | 125 | Own | B&B | L | 8 | 3y—x4% | 250.0 | 5.50 | 30.0 | 110@3600 | *Alum | 9 | Pur AC|UN ‘Str | Auto| Cel Del-R 
Studebaker President Eight —— 135 | Own | B&B | L | 8 | 3%x4% | 337.0 | 5.50 | 39.2 | 132@3400 | ‘Alum | 9 | Han AC | UN _ ‘Str | Auto| Cel Del-R 
Stutz LAA ~ 4383 | 12712; Own Pines | O | 6 | 3%x4% | 241.5 | 5.50 | 27.3 | 85@3150 |*Alum | 7 | Pur AC | Pur Zen | Man | | Link Del-R 
Stutz SV-16 4885 | 134%-145 | Own | Pines | O | 8 | 3%x4% | 3220 | 5.50 | 364 | 113@3300 | *Alum | 9 | Pur AC | Pur  Zen/| Man | Link Del-R 
Stutz DV-32 *5281 | 1344-145 | Own | Pines | O | 8 | 3%x4% | 322.0 | 5.00 | 36.4 | 156@3900 | *Alum | 9 | Pur Ste | Pur Str | Auto | Link Del-R 
Willys 77 —= 1560A | $Own | None L | 4 | 3%x4% | 134.2 | 513 | 156 | 4803200 | CI | 3 |—F AC! AC Til | Man | Gear Aut-L 
Willys 99 _ 1740A | $Own | Var L | 6 | 3¥ex4% | 2133/ 526/263 | 80@3400 | CI | 3 |—F ac!ac Til | Man | Link Aut-L 
COOK COUNTY NEW ( AR December .... 804 1,251 1,448 very probable that most of these new, ease of steering, roadability and re- 


SHOW 44% DECREASE 


(Continued from | from Page 7) 
listed twenty for the year, as against | 
199 in 1931. Packard had 737. Lin- 
coln listed 128 eights and 81 twelves. 


sixes. 
Pierce-Arrow had 
compared with 266 in 1931. 


a total of 205, 
Frank- 


lin listed seven of the twelve model Willys 6and8. 


and ninety-eight of the six. Mar- 
mon had forty-seven of the eight 
and three of the sixteen, Hupmo- | 
bile’s total was 489, compared with 
849 the preceding year. 


The month by month listings for | pypmobile 


1932, compared with 1931 and 1930 
follow: 


Following are the total new car 


REGISTRATIONS IN 1932 registrations for 1932 with compara- 


| tive figu 


| Chevrole 
| Ford 


|Plymouth ..... 


| Buick . 
| Pontiac 


Studebaker 
Graham had 371 eights and 199) | Oldsmobile 


Chrysler 
Nash .. 
| De Soto 


Dodge . 
) Auburn 
| Essex 
| Packard 
| Graham 


Cadillac 
| Rockne 


res for 1931; 
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1932 1931 1930 |La Salle ........5. ‘a 
January ...... 2,629 4,317 5,262} Hudson .......... nes 
February ..... 2,914 5,298 6,274| Lincoln ........00. oe 
Mareh ..... 3,051 6,138 10,667! Pierce-Arrow ...... - 
I aero a 5 O7rt O48 SET ee ok. is x ciccaceca ‘ 
May ..ceeseeee 4,301 8,104 11,356) Willys-Knight ...... 
SUMO cecececce B78 «8347 «67547 PreankUm .is.ccace eee 
ee 7,296 8,554 | Marmon senae cocccce 
August ..... oo 2990 5,206 65,9171 De Vaux ...ceccecce 
September .... 2,255 3,873 GEG CONE oisecscctes eevee 
October ....... 1,479 2,641 3.200} Durant’ o.:0cccecee ee 
November oss. 928 1,937 1,858' Miscellaneous ..s.e.o 


1932 
7,442 
5,028 
3,927 
1,811 
1,628 
1,245 
1,227 
1,223 
1,107 
1,093 

918 
872 
827 
789 
737 
570 
489 
468 
368 
313 
288 
209 
205 
155 
148 
105 

50 

50 

20 


7 
449 


1931 
12,394 
15,776 

2,409 
3,344 
2,898 
1,949 
2,536 
2,070 
1,967 
833 
1,109 
2,187 
2,351 
1,206 
1,206 
699 
849 
780 
601 
558 
309 


266 | 


266 
389 
198 
235 


152 | 


199 
80 
959 


CAR FOR NEAR FUTURE 
CONSIDERED DOUBTFUL 


(Continued from Page 7) 
double-chain drive used by Oldsmo- 
bile and Stearns and also friction 
drive used by Carter to the now 


conventional propeller shaft and 
bevel gear drive. The change from 
tiller steering of the early Winton 
and Olds to the now conventional 
steering wheel and many others. 
The rear-engine-mounted car, 
with full streamline form, in addi- 
tion to being a radical change in 
appearance, presents many new and 
individual problems in the design 
of the chassis, which must be very 
carefully analyzed and studied from 
every angle. Among these is that of 
engine position. Power plants at 
the rear may be mounted in a num- 
ber of different ways; each arrange- 
ment has its advantages and disad- 
vantages. The engine may be placed 
{forward or back of the axle, with 
|the crankshaft either parallel to or 
at right angles with the axle. 
Some designs have used an in-line 
engine, others a V type, and even a 
horizontal opposed engine, 





engine locations will require a com- 
plete redesign of the engine over 
the conventional types now being 
built. Similarly, throughout the en- 
tire chassis, including transmission, 
axles, frame, suspension, steering, 
cooling and controls, problems of 


more or less basic design, must be 
worked out to determine which has 
the greatest merit. Arguments can 
be advanced in favor of each of 
these arrangements, but, as in all 
designs compromises have to be 
made, since the best of each cannot 
be incorporated in one design. These 
problems may seem less difficult 
after the automobile engineering 
profession has devoted several years 
of study toward their elimination. 

The introduction of the front- 
wheel-drive car might have been 
considered a radical innovation, but 
this did not involve as many changes 
from the conventional car as the 
rear-engine-mounted streamline de- 
sign will require. 

If this type of car is to be suc- 
cessful its performance as well as 
appearance must be outstanding. By 
performance I mean more than 
speed and acceleration. It should 
include every factor in the opera- 
tion of the car, that is, riding quali- 


It is! ties, smoothness, economy, quietness, 


Assuming that the development 
work proves that this type of car, 
compared with present design, has 


real merit the manufacturer who 
makes a decision to go into the pro- 
duction of such a car imust realize 
that the transition from the car of 
today to the streamline rear engine 
mounted car should be made in one 
jump, since the change cannot be 
successfully made in steps if all the 
advantages which this design may 
have are to be gained. 

The cost of developing a car of 
this type and the tooling for pro- 
duction will be very high, as prac- 
tically every unit used in the car 
will be entirely different from any- 
thing which is now in production, 
It is not possible to take units of the 
conventional car of today and re- 
arrange them so as to make a satis. 
factory design. 

With curtailed expenditures on 
new developments at present times 
and the many possibilities of further 
improvement of the present type of 
car through better suspension, auto- 
matic clutches and transmissions 
and many other features, it is 
doubtful whether the rear-engined 
car will be brought to the point 
where it can be released for pro- 
duction during the coming year. 
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MAKE AND MODEL | Ea Et £ E « € g = 
ce 35/8 £38! ES 
2 ec Seo - s= 6 
Oa <n © 4#O0 * 
Auburn 8-101 *Del-R — | Long No | DG | 
Auburn 8-105 *Del-R B-Si | Long no; DG | 
Auburn 12-161 *Del-R — | Long No | DG | 
Auburn 12-165 *“Del-R_ B-S* | Long No —— | 
‘Austin “ *Aut-L = — | Own No | Own |_ 
Buick 33-50 Del-R_ — | Own Ben | Own 
Buick 33-60 Del-R — | Own Ben | Own | 
Buick 33-80 | Del-R — | Own Ben | Own 
Buick 33-90 Del-R — | Own Ben | Own | 
Cadillac V-8 Del-R — | Own ‘Ben | Own | 
Cadillac V-12 | Del-R — | Own jBen | Own 
Cadillac V-16 © | Del-R — Own 7Ben | Own | 
Chevrolet Eagle | Del-R D-St | Own No | Own | 
Chrysler Six | Del-R — | Borg Ben | Own | 
Chrysler Royal 8 | Del-R — | Borg Ben | Own | 
Chrysler Imperial 8 | Del-R — | Borg Ben | Own 
Chrysler Imp. Cust. Eight | Del-R — | Borg Ben | Own | 
Continental Beacon | Aut-L — | Rock No | WG |_ 
Continental Flyer | Aut-L _ Rock No | WG | 
Continental Ace | Aut-L — | __ Borg Yes WwG i! 
Cord (Fr. Wh. . D.) | *Del-R — | Long No | DG | - 
De Soto Six | Del-R = | | Borg ~ ¥Ben | Own | 
Dodge Six | Del-R — | Borg iBen~| Own | 
Dodge Ei Eight | Del-R — | Borg Ben | Own 
Essex Terraplane 6 | *Aut-L — Own Ben | Own 
Essex Terraplane | x | *Aut-L — Own ___Ben | Own 
Ford A | *Aut-L — | Long No | ~ Own 
Ford v-8 / | *Aut-L -- Long No | Own 
Franklin Series 16 | Del-R B- Br-L No | WG 
Franklin Series 17 Del-R -- Long No WG 
Franklin Olympic Series 18) Del-R B- | _ Long No | WG 
Graham Standard Six | Del-R — | Long — | WG 
Graham Stand. -Cust. Eight! _Del-R- — | Long — —_ WwG 
Hudson Super Six '*Aut-L  B-S | Own Ben | Own 
Hudson Eight _ Aut-L B-S Own Ben Own 
Hupmobile 321 *Aut-L —_ Borg No | WG 
Hupmobile 322 | *Aut-L —_ Borg No WG 
Hupmobile 326 *Aut-L —- Long No DG 
La Salle V-8 | Del-R — | Own ‘Ben | Own | 
Lincoln V-12 > =< an | ae 
Lincoln V-12 _- B- —_ -—— wa 
Marmon Sixteen _Del-R- === — _| Russ No | Mun 
Nash Big Six | *Aut-L B-S Borg No | Own 
Nash Siandard Eight *Aut-L B-S Borg No Own 
Nash Special Eight *Aut-L B-S Borg No Own 
Nash Adv. Twin Ignition 8 | *Aut-L B-S Borg No Own 
Nash Am. Twin _Ignition 8 | *Aut-L_ B-S Borg No Own 
Oldsmobile Six Del-R No Borg ‘Ben Own 
Oldsmobile |} Eight | Del- Ro _ Borg *Ben Own 
Packard Eight | *Dyn B-S Long Ben Own 
Packard Super Eight *Dyn B-S Long Ben Own 
Packard Twelve *Dyn _B-S Long Ben Own 
Pierce-Arrow 836 “*Del-R~—iB-S Long No Own 
Pierce-Arrow 1226 | *“Del-R B-S Long No Own 
Pierce- -Arrow 1242-7 ae | *Del-R __B-S _Long No Own 
Plymouth Six Del-R  — | Borg Ben | Own 
Pontiac Straight | Eight | *Del-R D-St | Own No | Own 
Reo Flying Cloud *Del-R -— Long ~ No “Own 
Reo Royale = *Del-R = Long No Own 
Rockne Six “Aut-L  B-S Borg “No | WG 
Studebaker Six Del-R  B-S Long No | Own 
Studebaker Com. Eight De!-R B-S Long No Own 
Studebaker President Eight) Del-R B-S Long No Own 
Studebaker President Eight Del-R B-S Borg No Own 
Stutz LAA “Del-R D-St | Borg No | Own 
Stutz SV-16 *Del-R D-St Long Ben Own 
Stutz DV -32 *Del-R D-St Long Ben Own 
Willys 7 77 *Aut-L = — |. Own #£No | Own 
Willys 29 > __| *Aut-L —_ Own No Own 
KEY TO SYMBOLS AND Company: Del-B. Deleo Remy Corpora. 
- tion; ; vy Elect any; 
ABBREVIATIONS NE. North East-Delco Samliomes Gecnera: 
Weighi—{Austin standard 2 passenger tion. *Twin ignition systems. 
coupe. *5 sedan with wire wheels. Generator and Starter—Aut-L Electric 
*Nash 5 passenger sedan on the 133- Auto Lite Company; Del-R, Delco Remy | 


weighs 4.350; on the 142- 
4,510 *Stutz D. V 
weighs 5,352 pounds. 


overall length 


inch wheelbase 
inch wheelbase 
inch wheelbase 


Wheelbase—O A. 


Engine—Lyc, Lycoming Motors 
tion. Floating power. 
Cooling System—B&B, Bishop & Bab- 


cock; Dole, Dole Valve Company: Ful, 


Fulton Company; 


| 


145- | 
| Automatic 
| Delco Starterator. 


| 
Corpora- | 
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CORRECTED THE DAY SPECIFICATION CHANGES ARE MADE 


Corporation; Dyn, Owen Dyneto Corpora- | 


tion. 
Starte 
D-St. 


on Auburn custom 


only. 


r—B-S, Bendix 


and salon 


*Equipped with Bendix drive. 


Startix: 


#B-S, Startix | 
models | 


| Cluteh—-Borg, Borg & Beck; Br-L,. Brown- 


} 


Har, Harrison Radiator | 


| 


Corporation; O-S, cooling by air, own | 
automatic shutter; Th-Sy. Thermo- | 
Syphon; Var, various makes 

Valve Arrangement—H, horizontal; L, L 
head, O, overhead 

Pistons (make or material)——Alum, alumi- | 
num alloy; *Alum, aluminum with invar 
struts; CI, cast iron; CI, electro- 
plated. . 


Oil Purifier—AC, AC Spark Plug Compsny; 
Cuno, Cuno Engineering Corporation; 
Han, Handy Cleaner Corporation; Pur, 
Purolator-Motor Improvements, Inc.; 
F, Float-O attachment, Taylor Sales En- 
gineering Corporation. 

Fuel Cleaner—AC, AC Spark Plug Com- 
pany; Ste. Stewart Warner Corporation. 
Air Cleaner—AC, AC Spark Plug Company; 

Bur, The Burgess Battery Company; 
Hol, Holley Carburetor Company: 
Monroe Auto Equipment Company; 

United. 

Carburetor—*B&B, Ball & Ball, designed 
by Chrysler and made by Carter Car- 
buretor Company: Car, Carter Carbure- 
tor Company; DL, Detroit Lubricator 
Company; Mar, Marvel Carburetor 
Company; Str, Bendix Stromberg Car- 
buretor Company; Til, ‘Tillotson Mfg. 
Company; 
*Equipped with automatic choke. 

Carburetor Heat Conirol—Auto, automatic; 
Man, manual. , 

Front End Drive—Cel, Celeron: Link, Link 
Belt; Morse, Morse Chain Company; Tex, 
Textolite; Var-G, various gears. 


Mon, 
Un, 


ny. 
Ignition System—Aut- L, Electric Auto Lite gunna, Rear—Cant, 





Zen, Zenith Detroit Company; | 


Lipe Gear Company; 
Rock, 


Company; 
chine Company; 
pany. c 
Automatic 


Brake Company. 


extra cost. 
Transmission 


and ‘Machine 
Gear Company; 


Free Wheeling Make 
DG, Detroit Gear 
WG, Warner Gear Company: 


pany; 
Company; 


Clutch Control- 
*Bendix opiional 


Make 
synchronized mesh. 


Long. 


Russ, 


Ben, 


‘All 3 


Company; 
Mun, 


Rockford Drilling 
Russell Mfg. Com- 


speed. 
DG, Detroit Gear 
WG, Warner | 


Long Mfg. | 


Ma- 


Bendix 
ale 


Muncie Products. | 
LGS, LGS Mfg. Com- | 
and Machine | 


NP, New Process Gear Company; {DG 
optional at extra cost. 


Universals— 
Company; 
pany: 

Rear Axle—Col, 


NP, New Process Gear Company 


Salisbury Axle 


Mfg. Company; 


Axle Company; 


Type Final Drive—Hy, hypoid; Sp, spira) 
bevel; wo, worm 

Brakes Make—Be n, Bendix Brake Company; | 
Lock, Lockheed’ Hydraulic Brake Com- | coming 
pany; Mid, Midiand Stee) Products Com- | 
pany; SW, Stewart Warner Corporation 
Type—Hyd, fMydraulic; Mech, mechani- 
cal. Amplifier—SWM, Stewart Warner | 
mechanical; VB, vacuum booster 


Company; Spic, 
Tim, Timken 


1%, semi-floating; 
three-quarter floating; F, full floating. 


M, Mechanics Universai Joint 
O, Own; S, Spicer Mig. Com- 
U, Universal Products Company. 

Columbia Axle Company; 


Sal 


picer | 
Detroit |one of the best racing stables 


“+ | Canada, 


| Steering Gear Make—Gem, Gemmer Mfg 


Company; 


Ross, 


Ross 


Gear and Tool 


a Sag, Saginaw Products Com- 
Cant-2, ' show. Mr. Ladin is here on his first for twenty-six weeks on RKO, 


cantilever; 


| NP 


All | 








Rear Shackles—Eat, Eaton axe and Spring 

Company; Faf, Fafnir Bearing Company; 
| Rub, Rubber Shock Insulator Company; 
Sil-U, Pressed Metals of America, Inc.; 
Tryon, Willys-Morrow Company. **Using 
| both Fafnir and Rub 
| Chassis Lubrication—-Bijur Lubricating | 
Corporation; Al-Z, Alemite Zerk, Alemite | 
Mfg. Company; Alem, Alemite Mfg. Com- 


| pany; Myers, Myers Chassis Lubricating 
| Company. 
Tires-—-Stutz 145-inch wheelbase models 


have 20x7.00. - 


Personal Notes 
At the Show 


(Continued From Page 2) 


best Rnown figures in the automo- 
| tive industry, but is distinguished in | 
another field which, unfortunately, 
is becoming less well known annu- 
lally, thanks directly to the 
| less carriage.” Mr. McLaughlin owns 
in | 
in which there is an excel- | 
lent string of thoroughbreds, some 


|of which he will enter in the forth- | 


King’s Plate at Woodbine. 


* * * 


David F. Ladin, managing director | 


|of General Motors International at 
| Copenhagen, Denmark, probably has 
| the distinction of having made one 


| of the longest journeys to attend the 


“horse: | 


before again crossing the briny. He) 
| has been with General Motors over- | 
|seas for the past five years steadily, | 
| and first went abroad in the auto- 
| motive industry twelve years ago. 
7 . + 
Discussing the prospects for sal-_s 


jin the near future, Mr. Ladin pointed | 
jout that business currently was 
|naturally somewhat retarded be- | 


cause of the difficulties in exchange 
with so many European countries | 


| off the gold standard. He expressed 

the opinion, however, that there | 

/would be an excellent market in | 

| North Europe for automobiles, par- 

| ticularly the smaller ones, once some | 

degree of stabilization is reached in 

the exchange question. 
” * * 

Did you ever hear of an “omni- 
serviceable” male quartet? Neither | 
| did we until today, when we learned 
| that Auburn has one. Harry Dunn, 
George Kublin, Bill Adams and Ford 
Griffiths comprise the group andj; 
|the thing that makes for omni- | 
serviceability is the fact that any | 
of the four can sing first or second | 
| tenor, baritone or bass. There is no | 
truth to the report that this quartet | 
is considering singing “Rigoletto” | 


Remy, 
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£ | | | BRAKES = | SPRINGS | | 
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be » « e | | = é eta |e« ss | ae Ow e 
LGS | U | Col % |! 470 | Sp Mid Mech — Ross | S 56% .| Own Bijur | 17x5.50 
LGS | U | Col % | 340 | Sp | Ben Hyd | — Ross|S 56% | Own | Bijur | 17x6.00 
LGS M | Col % |. 4,08 Sp Ben Hyd | — _ | Ross|S 56% | Own Bijur | 17x6.00 
ics | M_| Col % | 304 | Sp | Ben Hyd.| VB | Ross|S 56% | Own | Bijur | 17x6.50 
None/| S_ | Sal % |: 525 | Sp | Own Mech —_ Own, [Cant 22% |—— | Al-Z | 18x3.75 
None | O Own % | 4.70 | Sp | Own Mech — Sag |S 56 | Own | AIl-Z | 17x6.00 
None | O Own % | 460 | Sp Own Mech o- Sag |S 55%, | Own Al-Z =| -17x6.50 
None | O Own % | 427 | Sp | Own Mech | — Sag |S 58% | Own | Al-Z {| 17x7.00 
_None| O | Own % | 436 | Sp Own Mech _ Sag |S 58% | Own Al-Z | 17x7.00 
None | S Own % | 460 | Sp || Own Mech VB | Sag |S 53 | Own Alem | 17x7.00 
None | S | Own % | 480 | Sp || Own Mech VB | Sag |S 58 | Own Ale | 17x'7.50 
None| S_ | Own % | 464 | Sp || Own Mech | VB | Sag |S _ 60 | Own | Alem | 17x7.50 
LGS | O | Own % | 411 | Sp | Own Mech  — | Sag |S 54 | Tryon| Alem | 18x5.25 
NP | U Own % 438 | Sp | Lock Hyd —_ — |8 53%. | Sil-U , Al-Z | 17x5.50 
NP | U | Own % | 430 | Sp | Lock Hyd — — |8 533% | Sil-U Al-Z =|: 17x6.00 
NP | U | Own % 4.30 | Sp | Lock Hyd VB Gem |S 54% | —— Al-Z_ | 17x6.50 
NP! U_| Own % 4.10 | Sp Lock Hyd VB |Gem|S 57% | — Al-Z | _17x7.50 
|e NP % 433) Sp | Mid Mech — Sag |Cant-2 27,)%| Sil-U | Al-Z | 17x5.25 
— /|s8s NP % | 433 | Sp Mid Mech — Sag |Cant-2 27,%/ Sil-U | Al-Z | 17x5.25 
WG | 8 | NP % | 430 | Sp Mid Mech — Ross|S 55% | ——_| Al-Z 17x5 50 
_—_|M _| Col F | 480 | Hy | Lock Hyd | — Gem |S 62_ | Rub | Bijur | 18x7.00 
NP_ | U0 | Own % | 438 | Sp | Lock Hyd | — —— |S 53% | Sil-U | Al-Z | 17x5.50 
NP | § Own % | 438 | Sp | Lock Hyd — ——- |s 53% | Sil-U | AI-Z | 16x6.00 

S| Own % | 430 | Sp | Lock Hyd — — |S 55 | Sil-U/ Al-Z | 17x6.50 
— |S | Own % | 459 | Sp Ben Mech — Gem |S 18 | ‘Tryon| Alem | 16x6.00 
eo | | Own % | 459 | Sp Ben Mech —_~ Gem |S 48 |—— | Al-Z_ | 16x6.00 
— | oO Own % 411 | Sp | Own Mech — Gem | S-Tr 445% | Own | Al-Z | 18x5.25 
—_| 0 | Own % | 411 | Sp | Own Mech | — Gem | S-Tr 44 | Own | Al-Z_ | 18x5.25 
wG | Ss Own % | 473 | Sp | Lock Hyd | — Gem | F — |—— | Al-Z | 160x650 
wWwG | § Own % | 445 | Sp | Lock Hyd | — Ross |S 60 | Fafnir) Al-Z | 17x7.50 
WG | Ss é Own % | 430 | Sp | Lock Hyd —_ Ross |S 55 | Tryon | Al-Z 17x6.00 
wG | s Spic % | 427 | Sp | Lock Hyd | —— | Ress|S 54 | ERS | Al-Z | 17x5.50 
WG | Ss Spic % | 427 | Sp Lock Hyd — | Ross|S 54 ! ERS | Al-Z_ | 17x6.00 
wG | s Own % | 464 | Sp Ben Mech | —— | Gem|S 54% | Own | Alem | 18x5.25 
WwG |! §s§ _| Own % | 4.64 | Sp Ben Mech VB Gem | S 54% | Own _ Alem be | 17x6.00 
WG s Spic % | 4.73 | Hy | Mid Mech — | Ross |8 56 | Sil-U | AI-Z | 17x6.00 
WG U Own % | 436 | Hy | Mid Mech — |Gem/s 57% | Rub Al-Z | 17x6.00 
DG U Own % 4.36 Hy Mid Mech — |Gem/|S 57'% | Rub : Al-Z | 17x6.50 
No 8s Own % | 460 | Sp | Own Mech | VB | Sag |S 58 | Own | Alem | 17x7.00 
— —_-|— ‘as | — Sommnee ——- |W si—iPr s |— | — | ixt@ 
sili ines iene 4.90 _ — —— Te ine | ee f- —— | 18x7.50 
No S | Spic % | 3.78 | Hy | Ben “Hyd | VB | Ross;S 59'2|/** | Al-Z | 18x7.00 
iDG | O Own % 470.| Sp Mid‘ Mech —— | Ross|S 54 Sil-U | Alem | 17x5.50 
DG Oo Own '2 | 4.44 Sp Mid Mech —  Ross|S 54 Yes Alem | 17x5.50 
DG Oo Own '% 4.44 Sp Mid Mech —— ' Ross |S 54 Rub Alem | 18x6.50 
DG Oo Own % | 4.71 Wo Ben Mech —  Gem/|S 55% | Own Bijur 17x6.50 
DG oO Own '% | 4.50 Wo Ben Mech —  Gem'!S§S 57'% | Own __Bijur | 18x7.00 
None — Own % | 4.56 Sp Ben Mech —— | on S 5414! Sil-U | Al-z 17x5.50 
None’| S Own % | 4.56 Sp Ben Mech — Sag |S _ 54% {| Sil-U | Al-Z _17x6.00 
None, S$ Own % 4.36 Hy Ben Mech VB | Own!S 56 | Own Bijur | 17x7.00 
None s Own % 4.69 Ay Ben Mech VB Own |S 60', | Own Bijur 17x7.00 
None 5S Own ! 4.69 Hy Ben Mech VB Gem Ss 60!, | Own Bijur 17x7.50 
WG U Own F 4.29 Wo; SW Mech SWM) Ross S 60 Fafnir| Myers | 17x7.00 
WG | U Own F 4.43 Wo SW Mech SWM' Ross | S 60 | Fafnir; Myers | 17x7.00 
WwG.!| §s§ Own 12 4.58 Hy SW Mech SWM’' Ross S$ 61 | Fafnir| Myers 17x7.50 
NP | — Own '4 4.38 Sp Lock Hyd — i —=/S_ 53 | Sil-U | Al-Z | 17x5.25 
None | — Own %; 4.44 Sp Own Mech — |Sag |S 54 | Rub | Al-Z_ | 17x5.50 
Own , U Own ', 430 | Sp Lock Hyd — | Ross|S 55% /|Sil-U | Al-z 17x6.00 
Own Oo Own ! 4.42 Sp Lock Hyd _—— | Ross ' Ss 57% | Own | Al-Z 18x6.50 
WG M Sal % 455 | Sp | Ben Mech — | Ross |8 54 | Tryon| Al-Z 17x5.25 
Own M Own % 4.36 Sp | Ben Mech VB Ross_ S$ 54 Fafnir| Al-Z 17x5.50 
Own M Own % 4.36 Sp Ben Mech VB Ross S 54 Fafnir) Al-Z | 17x6.00 
Own | U Own 1, ! 4.31 Sp Ben Mech VB Ross | S 54 Fafnir| Al-Z 17x6.50 
Own U Own '4 4.73 Sp Ben Mech VB Ross |S _ 60 Fafnir ; Al-Z nen 17x7.00 
— U Sal % 5.10 Wo | Lock ‘Hyd VB Gem/s 60 Own Bijur | 19x6.50 
— M Tim % | 4.75 Wo beck Hyd VB Gem |S 62°, | Own Bijur *18x7.00 
a M Tim % 4.50 Wo Lock Hyd VB Gem s 623, | Own _ Bijur_ *18x7.00 
—« | U ‘Own 4 | 440 | Sp Ben Mech — jee |s « Tryon| Al-Z 17x5.60 
WG ' U Own % 430 | Sp Ben Mech ! —— | Sag i 51 _Tryon | _AL-Z 17x5. 0 

joubl Q lever; F, full- liipti | i s Ss si If 
ceorlecantigrrt: i iatsiistie: © |trip to the States since 100, andi FH PRESCOTT BECOMES 


GUIDE LAMP PRESIDENT 


Anderson, Ind., Jan. 10.—An ene 


couraging outlook for the automotive 
| industry was seen by a group of 
General Motors Corporation officials 


from Detroit and New York. who 


visited the Delco-Remy and Guide 
Lamp lants here in connection with 
the advancement of F. H. Prescott, 
formerly chief engineer of Delco- 
to the presidency of the 
Guide Lamp Corporation, succeed- 
ing F. H. Kimmerling, who hes been 
transferred to the Detroit head- 
quarters. 

Officials making the visit here in- 
cluded J. L. Pratt, New York, vice- 
president in charge of the acces- 
sories division; Albert Bradley. New 
York, also a vice-president; C. E. 
Wilson, Detroit, formerly of Ander- 
son, Vice-president and assistant to 
Mr. Pratt; D. 8S. Eddins, Detroit, as- 
sistant to R. H, Grant, vice-presi- 
dent in charge of sales. 
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Over 700 Willys-Overland Dealers Greet Chief in N. Y. 
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x = Photo by Empire Photo Service. 


Willys-Overland dealers 700 strong attended the luncheon yesterday in the Grand Ball Room of the Commodore Hotel at which plans for the 
coming year were presented. Some idea of the mood of these dealers may be gained from the report that Willys sales in the Metropolitan area are 








up 3,000 per cent. over the week- end. Put that on your percenter. . 
Pi ibn-ascceneencanenineniiaginiiiianigeeninpaiiats ates snameatseanasie — _— oe ; a ee 
| a , { 
s rertising Corporation: W.| Motors, Brooklyn, N. Y.; W. Whipple,| ward B. Jones, Jones Motor Company, | Bishop. Queenstown. Md.; B. C. Brandt, 
FIGHTING WILLYS | 5. Adverts a P ati Brooklyn Knight~Overland Motors, Brook- | Woonsocket, R. I.; Marcus W. Hurlburt,|L. I. B.; A. J. Makin, FP. Hirsch, Olive 
Ward Mohun, assistant sales mana-|jyy Wo y.; J. J. Paul, Brooklyn Knight- | Seymour Auto Company, Inc., Seymour,| Motor Company, Morristown, N. J.; Ed 
EALERS ger, Overland Motors, Brooklyn, N. Y.; P. Baer, Conn. ; G. Reymsah tcteck, Gapmeet | ten Kattemaem hed Beak 3. 
’ . B. T. Motors Corp., Jamaica, N. Y.; Car uto Company, Inc., Seymour, Conn.; Roy 3eo. firyver, Kingston, N. Y¥.: F. 
ADDRESSES D Among those present were: Meyers, B. T. Motors Corp., Jamaica, N. ¥.; | B. Hurlburt, Hurlburt Motor Car Company, oun of ee te it, Satten. 


T. E. Rook, Murray Motors, Inc., Bronx,| 4 Dp. Twyeffort, B. T. Motors Corp.,| Bristol, Conn.; Donald C. Eaton, Middie- li, Jr., Red Bank, N. J.; H. G. Schryver 
|N. ¥.; R. L. Hirsch, Murray Motors, Inc.,| Jamaica, N. ¥.;\H. Elder, B. T. Motors | town, N. Y.: William W. Birch, Donald G. | Kingstor aD. W. Wells. New Paltz, 
(Continued from Page 1) eae . rh > ae Corp., Jamaica, N. Y.; W. Ree os: a ao ee = — Ringsten, N.Y: D. W. a Garase, 
Motors, Iinc., ronx, . % ‘ Harley E. Thompson, Bergoff Motor Sales, ar otor Company, arks Summit, Pa.; x ie 
] e of retail ] and orders | Eustace: Chamber of Commerce, Toledo, | Inc,, Montclair, N. J.; R. Kopf, Johnson’s | Angelo Brunozzi, Glenlynn, Pa.; E. Rogo- oe, A Es a heun, ones 
yolume of retall sales and © ae S/O.; R. W. Smith, Jr., Smith Brothers’ | triangle Garage, Dunellen, N. J.; James | wicz, Angello Brunozzi, Glenlynn, Pa.; W. Me.: George B. Turner, Clayton, N. 
placed at the factory for immediate | Garage, Inc., Melrose, Mass.; M. S. Feindel, | y, ward, Jr., Keyport, N. J.; Joseph Gross, } F. McMichael, Berwick, Pa.; A. Pasquini,|R “¢. Boune, R. E. Faber, Faber Motor 
delivery are so far ahead of last year | Lowell, Mass.: E. A. Gill, Smith Brothers’ | Seaboard Sales Corp., Fords, N. J.; H. Her- | Pasquini Motor Company, Wilkes,Barre, Pa. | Company, Trenton, N. J.:’ Cluade Nyce, 
¥ : YCat | Garage, Inc., Lowell, Mass.; R, Wendelken, | }j-x, Johnson’s Triangle Garage, Dunellen, | Thomas Barber, Barber Motor Car Com- | y AT 2 Soggy ai — a 
9 7 > ; . . oah Swartley, Swartley Brothers, Souder 
that I am more confident than ever | A. Wendelken, Bronx ; N. J.; Frank Guenter, John I. Marion, f pany, Pittston, Pa.; O. W. Lindgren, O. W.| ton, Pa.; Russell Stauffer, Central Garage 
that our 1933 ousiness will be more| .F. H. Schwenke, Southern Tier Motor | Butler, N. J.; Edwin Dow, John E. Marion, | Lindgren, Inc., Reading, Pa.; Michael| Bangor.’ Pa.. J. J. Sachlebiens, C. W. 
° Company, Elmira, N. Y.; F. M. Brown, | Butler, N. J.; J. L. Hulse, Hulse’s Garage, | Barber, Barber Motor Car Company; Pitts- | Green,’ Ww. J. Krumbeck, E. J. Lalmant, 
than 300 per cent. ahead of 1932. | Toledo, O.; Mr. Smith, Wheeling, W. Va.; | mnglishtown, N. J.; John’ I. Marion, But- | ton, Pa.; Ernest C. Faucett, West Chester, | parmant Motors, Inc. Hempstead, N.Y. 
“Wires from our dealers all over| Hiram’ C. Fink, Westfield, N. J.; Max | jer, N. J.; Nathan Gross, Seaboard Sales | Pa.; Harry Sachse, P. Sachse & Sons, Long | ernest Messer. Geo 'T. Vamp Wicle, Sea: 
h ‘vy indi hat ,| Kroeger, Hiram L. Fink, Inc., Westfield, | corp., Fords, N. J.; Harry Slott, Brooklyn | Island City, N. ¥Y.; Frank Sachse, P. Sachse | coast Olvd Motors, Asbury Park. N. J.: 
the countrs indicate that our neW/n, J; P. C. Sturges, Bronxville Garage | Knight-Overiand Motors, Brooklyn, N. Y. & Sons, Long Island City, N. Y.; L. A.| john Eckert. Hempstead, N. Y.: Louis J. 
product establishes a new record for| Company, Mount Vernon, N. Y.; L. M.|" walter Makowski, M. & M, Garage, Jeri- | Eucker, ‘Sr., Eucker Motor and Repair Com- | Myers, Jos. M. Myers Garage, Phillipsburg, 
— favor. Hundreds of thou-| Sturges: Bronxville Garage Company, | cho, N. Y.; E. A. Stevens, Robinson & | pany, Ridgefield Park, N. J.; Mr. Haultch, | N° J.: Benj. E. O’Brien, Seacoast Olvd 





‘ } Mount Vernon, N. Y¥.; George Schelz, | stevens, Inc., Hicksville, N. ¥.; M. A. Rob- | Oberlies Motor Company, Union City, N.J.; | wotors. Asbury Park. N. J.: » 
ands have viewed the new cCars.; Bronxville Garage Company, Mount Ver- | inson, Robinson & Stevens, Inc., Hicksville, | C. J. Lape, C. J. Lape & Co., Troy, N. ¥.; | ley. eee 7 ol ra Wie, Cap 
Not only were they impressed by | 2°", N. Y.; L. Smith, Bronxville Garage|W y': Thomas Lane, M. & M. Garage,| P. Sachse, Sr., P, Sachse & Sons, Long| f° S Brown, Bellport. N. ¥.: C. F. Bruseke. 
“i hej reamil a + | Company, Bronxville, N. Y, Jericho, N. ¥.; Percy A. Totem, M. & M. } Island City, N. Y.; Mr. Rusterholz, Syra- | amityville, N. Y.: F’ D. Hartman, March 
the striking streamline design, but)  y Troupp, New York city; Mr. Gooding. | Garage, Jericho, N. Y.; Russell Swass, M. cuse, N. Y¥.; E. M. Hubbard, Witna Motor Motor Sales, Freehold, N. J. . 
the low price and the fact that it| New York city; Fred Boyce, Buffalo, N. Y.; | & M. Garage, Jericho, N. Y.; John Striesti, | Sales Corp., Watertown, N. Y.; Framistead, 5 E 
meet a de df 0 ica]| L. Barrere, New York city; Bill Chown,|P. & W. Motors, Inc., Ozone Park, Long | Jr., Syracuse, N. Y, — Dect Maes OVI S-Commentanem, 
ae a aman oS nomics Washington, D. C.; Herbert Lewis, L. & W.| Island, N. Y.; Vincent Salo, P. & W. Robert Neierauer, Cornelia Garage and acl een 1 stan Fe 
transportation won their approval. | Knight ‘Sales Company, East Orange, N.J.; | Motors, Inc., Ozone Park, Long Island, | Repair Company, Ridgewood, N. Y.; Mr, Den — i, oo - 4 og 
In producing this car, which will| R. J. White, New York city; V. Shipway, MN. ¥.§ Joseph F. Meyers, Boonton = Van Tassel, Ossining, N. Y.; Mr. Rodd, . mmonwe , 


: 7 P Inc., Boston, Mass.; Joseph Pierce, Over- 

: : : 1 O.; Lewis A. Euc ker, Jr., Eucker | Motor Company, Boonton, N. J.; G. Ossining, N. Y¥.; Emil Weismantel, Cor- p ; ’ . 
_ thirty miles on a gallon of gas, oa and Repair Company, Ridgefield | Picillo, Seenten’ Knight Motor th aanaee nelia Garage and Repair Company, Ridge- Sie ae Se, Been, Waeee 
e have cut operating costs in two. Park, N. J.; S. P. Hebord, Larchmont, N./| Boonton, N. J.; William Eucker, Eucker | Oostning: ~ “a. Devenpert,, Philip D: Inc., Boston, Mass.; Harold Drew, Boston, 


is ; ’ 'Y¥.: J. C. Regay, New York city; T. L.| Motor and Repair Company, Ridgefield 9 Ss , > oan ’ 
I confidently expect 1933 to be ‘ “ ; Ss, Mass.: | Mass.; Reymond Wentworth, Dover, N. H.; 
7 pe | Miller, New York city; B, Miller, Pough- | Park, N. J.; Edward Eucker, Eucker Motor | Powers, Philip Shale beeen ies Sdaame Frank Wentworth, Dover, N. H.: R. 8S. 








ne of the most successful years| keepsie, N. Y.; C. H. Fosdick, New Haven, | & Repair Company, Ridgefield Park, N. J.; }D. A. Murphy, : . 
f Willys-Overland history. We are | Co" rr Russell E. Scheller, Bushkill, Pa.: | Walter Carron, Eucker Motor and Repair | Mass.; A. W. Jones, Philip’ Powers, Inc., | Guilford, | Overland-Commonwealth, nee 
mn oe : © v. Shaw, Philadelphia, Pa.; Nevin Buck, | Company, Ridgefield Park, N. J.; J. W.| Adams, Mass. caemamien the ‘aoe oo rla 
Btepping up production at «ll of our scneilers Edinger Company, Stroudsburg, | DeMallie, Dortchester Motor Company,| George W. Lewis, Lewis & Keslo, Stock- , , Boston, Mass. 


é and, s .|Pa.; Frank P. Edinger, Schellers Edinger | Yonkers, N. Y.; William Maddox, Dort-/} yojm N. J.; H. C. Irons, Lewis & Keslo,{__E. Homan, E, Homan Company, Jersey 
lants, and, so far as we are con Company, Stroudsburg, Pa.; Henry W./chester Motor Company, Yonkers, N. Y.; | Franklin, N. J.: Mr. Vogel, N. Y. Times; | City, N. J.; F. G. Wiemann, E. Homan 








erned, the depression is over.” Eidan, Hazelton, Pa.; Charles W. Hurl-| A, Mallenhauer, Dortchester Motor Com-| yr. Blake, New Rochelle; Frank S. Spreen, | Company, Jersey City, N. J.; J. E. Welch; 
At the speakers table were: George | burt, Seymour Auto Company, Inc., Sey-| pany, Yonkers, N. Y. Hackensack, N. J.; R. Carmichael, Cole | ®. M. Applegate, Applegate's Garage, Bay 
Conn.; C. B. Elmore, Rutland Ma-|" ainert Kost, Sr., Kost Garage, Sayville, | Motor Company, South Manchester, Conn.; | Head, N. J.; Edward P. Oberlies, Oberlies 


eming, Toledo representative of our poy and Auto Company, Rutland, Vt.; te ; : Motor Company, Union City, N. J.; Ray- 
; ’ >|? oe e st, Jr., Kost Garage, Say- | Mr. McCarty, New Rochelle; W. Adams, pany, ! : } 
glish company, Willys- -Overland | J. J. Moore, Rutland Machine and Auto ro : Sees, EY. H. Sarvis, Galloway’s| Willimantic, Conn.; E. Weiss, Commercial | | mene E. Fall, Oberlies. Motor Company, 
rossley; S. R. Swiss, vice-president, | Company, Rutland, Vt.; O. H. Kinsley. Garage, Newburgh, N. ¥.; C. B. Merritt,| Credit; Benjamin Hale, | Commercial | Union City, N. J. 
caeieitad : ion: ; Kuhns Motor * Company, Moorestown, N.| Galloway’s Garage, Newburgh, N Y.; F. H.| Credit; Mr. Kazlow, K. & H. Motors; James | E. Uthe, Albany Garage Company, Al- 
. S. Advertising Corporation; C. W. J.: E. C. Kuhns, Kuhns Motor Company, | Galloway, Galloway's Garage, Newburgh, | L. Morgan, Brufsky & Gordon Auto Sales,| bany, N. Y.; Lorie Loveland, Johnsburg 
Beall, credit manager; W. E. Betts, | Moorestown, N. J.; Mr. Lounsberry, Oak-|N. Y¥.; C. S. Davis, K. D. Motor Sales and} Brooklyn, N. Y¥.; Joseph Gordon, Brufsky | Garage, Johnsburg, N. Y; C. D. Hakes, 





. ; ‘ H id, Harrold Motor Com-| Service, Queens Village, N. Y.; Walter E.} & Gordon Auto Sales, Brooklyn, N. Y.; | Albany Garage Company, Albany, N. Y.; 
ales promotion manager; E. C. a Grounbure, Pa.; Oscar Moreau, | Couch, . Preston.” Conn.; Norman W./ Harry Brufsky, Brufsky & Gordon Auto|G. Wedeking, Wede ; ; Knight Motors, 
Wareheim, vice-president, Com. Knight Motor Company, Manchester, N.| Couch, New Preston, Conn.; Edward Kreitz- | Sales, Brooklyn, N. Y.; Harry Wright, C. | Inc., Schenectady, | Ernest Wede- 
5 redit Co.: Dave R. Wilso i ©. C. Harrold, Harrold Motor Com-| berg, K. D. Motor Sales and Service, | B. Lowe, Framingham, Mass.; Wilbur peed, king, ee: night Motors, Inc., Sche- 
, . n, presi- | y.: vO crcensburg, Pa; E,W. Curtis, Rut-| Queens Village, N.Y. C. B. Lowe, Framingham, Mass.; L. nectady J. Pangburn, John 


gent, Wilson Foundry Company, |iand Machine and Auto Company, Rutland,| . N, Seymour, Arthur DeFazio, Long ee ee ee hee samuel Govige, Amsterdam, Wy. Me 
ontiac, Mich.; J. A. Sheldon, works | Vt.: LeRoy B. Stokes, Stokes Garage, Han-| Branch, N. J.; Ralph Hillis, Downsville| Lavine, Saratogs Springs, ttt i gt gg Fe Reg RH gy Es 
7 ’ over, Pa.; Harry M. Stokes, Stokes Garage, | yotor Sales, Downsville, N. ¥.; R. Farius: | #8ur, Lavine’s Garage, Saratoga Springs, . 4b. Prosser, ’ ’ » 
nager; Ward M. Canaday, presi< | Hanover, Pa.; E. Hoffban, Fred R. Morri- M. Schwartz: E. Hessler: J. Orenstein: | N- ¥.; J. Daul, Central Avenue Reetors, Bergertield, N. J x 

ent, U. S. Advertising Corporation; | son. Inc., Summit, N. J.; William A. Weber, | arthur DeFazio, Long Branch, N. J.; sawsenee, % Y.; . 3a were » Magen, Harry Schaap, New York city; J. ©. Kibs 
, . Mont Clare Motor Company, Mont Clare,| Henry Lorkwitz, Arthur DeFazio, Long R raus, Centra venue ors, Law- | bler; Paul Raymond; Peter Andersen, New 
oward Wynegar, president, Com-| pa: james H. Brower, Mont Clare Motor | Branch. N. J: G. H. Johnson, New York | rence. N. ¥.; Paul R. Meleen, Harold R. | York city; John Ofenloch, New York city; 
ercial Credit Company; H. B.|Company, Mont Clare, Pa.; B. P. Womble,/branch, == 9° =| ° Wilber, Quality Service Garage, Clinton,| J. Bernstein, Lavine’s Garage, Saratoga 
Harper, vi i : Willys Motors, Inc., Richmond, Va.; Hugo| Leslie Nance, Kings Point Motors, Inc., | “35% Springs, N. Y.; John Saulle, Amsterdam, 
per, vice-president in charge of 7 P. T. Btewart, E. H. Norreu, Stewart|N. Y¥.: A. Rice. Albany Garage Company, 
Mayer. Morris Ave. Motor Car. Spring- | Great Neck, N. Y.; Morris Lefkowitz, Kings | y4o¢or C Bridgeport, Conn.; How-| Albany, N. ¥.; A. M. Armstrong; Burke 

Sales; E. H. Hampton, president, | field, wt. 4.4 Seek Meeriom, vred, a Sar Point Motors, Inc., Great Neck, N. ¥.: J. ae ne ~~ ‘i aoe aon, | » M. 8; 

5 son, Inc., Summit, N. J.; unnell, | Bloamhower, Great Neck, N. ¥.; Morton : . : ‘ . 

ampton Watson Company, our dis- | \rorris ave Motor Car, Springfield. N. J.:| Lefkowitz, Kings Point Motors, Inc., Great | Harvey & Co. Saranac Lake, N. ¥.; H.| Mr. Capron, Providence. R. I.; Mr. Mar- 


ibut : ; 7 Ziegler, Henshall Motor Sales, Paterson, | tin, Providence, R. I.; A. Heina, Albany 
oe - ee soe. Angreeins. ro Pa] Joseph © Dennell "ery eon wae nse - 6, Aneeeee. — arene N. J.; Oswin Keeler, Charles T. Bissey, Geren Company, Albany, N. ¥.; M. Burch, 
ohn N. Willys, chairman of our ome ; »| wick, N. J.; W. ©. Dunbar, New Brunswick,| w, . Watson, Doylestown, Pa.; A. K-| United States Advertising Corporation: 


pei Hazelton, Pa.; Robert Probert, Henry|N.J.; George W. Wood, Seaboard Sales Cor- Ss 
oard; N. A. Bardsley, genera) sales Eidam, Hazelton, Pa.; Sterling Harris,| poration, Fords, N. J. : James Walsh, Kings ene Harry ‘Krause ‘ig mbenapes Phillipsbure I Mialdwin, Baldwin 


anager; Maurice Wilford, our dis- | Henry Eidam, Hazelton, Pa. Point Motors, Inc, Great Neck, N. ¥.; G.| Company, “Gilbertaviile, Pa.: Ralph J. | M 
° 2 y, » “3 a otor Company, Hackettstown, N. J.; 
ributor at Brussells for Belgium: oie A. Rice, Rice Fen se Beek 4. Some, New Brunswick, N ‘ Clauss, Allentown, Pa.; Claude Yost, Rit- George Rechman, Kline’s Garage, Hudson, 
Charles F. Glore, direct f +g. | Harrison, N. ¥.: W. L. Schmidt, Schmidt H, M._ Porter, Automobile Topics; Will-| ter & Yost Motor Car Company, Allen- | N. Y.; Lewis Myers, Phillipsburg, N. 

- . , director of Willys- | eae mee . , Schm jam A, Russe, Glenwood Auto Sales, Inc.,| town, Pa.; William Bullock, Denton, Md. H. E. Bailey, Lincoln Highway Garage, 


a & Boettcher. Inc., Bronx, N. ¥.: A. W. : , i : Z 
Qverland Company; A. J. Baker,| Boettcher. Schmidt & Boettcher. Inc, | Brooklyn, N. ¥.; C. P. Orisci, Glenwood| Edward 8. Rush, Cryus Carmelia, J.| wrigntsville, Pa.: H. J. Fritz, North York 


Bast engineer: H. ©, Tillotson, pres-| Bronx, N. Y.; Guy N. Putnam, Schick's Auto Sales, Inc., Brooklyn, N. Y¥.; D. O,| Preston Fleming, Washington Olvd Com- Garage, York, Pa.; Mr. Kemper, Spring 


Francis, Glenwood Auto Sales, Inc., Brook- | pany, Washington, N. J.; Robert C. Ritter, Grove, Pa.: H. Schroeder, P. H. Grove & 


ent Tillotson Carburetor Company; Garage, Inc.. Rosebank, N. ¥.; Pred Schick | lyn, N. ¥.; M. A. Mirabella, Glenwood | Ritter & Yost Motor Car Company, Allen- | Son’ Dallastown, Pa.; Carl E. Mead, Mead 


Harry B. Mathews, vice- president | John Behick, Schick’s Garage, Inc., Rose- Auto Sales, Inc., Brooklyn, N. Y¥.; Walter | town, Pa.; John Stapleton, James R. El- Motor Sales, Williamsett, Mass.; J. D. 


; : Miller, Salem, N. J.; J. OC. Berry, Henry | liott, Elliott Motor Sales, Woodridge, N. . og : ; 
Commercial Credit Company, bank, N. ¥: Henry Beck. The Elmer Auto|, Redelifie, Inc. Salem, N. J; H. 8. | ¥. Fairbanks Field, Krise-Pield Motors, | GUPP> Ailillerstown. Pa. V.. Starz, North 
Ralph J. Archer, vice-president | Olson’s Garage Nereis, GC ae ene sedgiste, Henry 8. Radcliffe, Inc., Salem, | Norfolk, Va.; O. F. Melville, General Out- Bergoff Motor Sales, Inc., Montclair, N. 
. Be, ch, Conn.; ward J.; Frank Barnett, Automobile Topics: | door Advertising Company; James Pegott, J.: Robert Pfantz, William C. Mullin. Lan- 


i caster, a.; James Sheridan, Gottsman 
ininger, vice-president U. S. Ad-|Deep itiver” doo’: "Goons eck tee: ete, BAe j Cade A. O Teele, Taree | eee ities a kt Pol Motor’ Car Company, Irvington, N. J.1 Jo- 
Jertising Corporation; C. B. Merts,| ford. Sonn.; Marcia Kyle, Hartford Cou- O'Toole, Thurmont’ Garage, ‘Thurmont, | ing. George W. Douglas, Princeton, N. J. | 2¢P8 Gottsmann. Jr. Cottsmann | Motor 

ecretary to John N, Willys; A. W. eS “— >. Goughita. Hartford Courant; | md.: R. F. Davis, Henry S. Radcliffe, Inc.” Fscoders Du Varney, Quality Service tee Somes Newark. neem, 
ickett, New York branch manager: Sia tien ey te, Pouahiie Salem, N. J.; Joseph FP, Gizzi, N. Y.| Garage, Clinton, Mass.; J. Homan, E. | pnijip Schick, Schick’s Garage, Inc., Rose- 
’ branch; J. Huebner, N. Y. branch; C.| Homan Company, Jersey City, N. J.; Mr. bank, NM Y.; J. W. Griggs, Griggs Sales 


Pein Export Corporation; W. H.| H@yes, Olson’s Garage, Norwich, Conn.; E P. Jester, E. P. Jester & Sons, Balti. | N. ¥.; Elsworth Krise, Krise-Field Motors, 





CG. J. Goldrick, Publicit manager U, | Motor Car Company, New London, Conn. | Flynn, 'N. ¥. branch; P. J. Miller, B G| Washburn, Brooklyn, N. ¥.; 'R. J. Kind, art : 
pte? y ag R. Babcock, Brooklyn Knight- “Overland Sales and Service, Inc., Floral Park, N. Y.; | Brooklyn, N. Y¥.; H. Friedman, R. Patro- oe . cnet, &. os eae ze plone 








Cr UES oa" Cocche 


Business 








J. Siracca, N. Y. branch; C. M. Erk, | cone, Norwood Motor Company, Ine., is i i s 
Honesdale, Pa.; D. E. Gpewsetty, Stid- | Brooklyn, N. Y.; A. Jacobs, Beacon Motor o Ts ?- ee soneeeins, 
worthy Bros., Warwick, N. Y.; . @Pen- | Sales, Brooklyn, N. ¥.; Joe Axle; J. W.|N. 'y.: Lester Lewis. James G Becker. 
warden, O. M. Erk, Honesdale, wat P. A. | Hirschfield, J. A. Carson Auto Company, | yount Holly, N. J.: J. E. Wallace, C JZ. 
Strauss, B G Sales and Service, Inc., | Huntington, N. Y.; Robert Pulsifer, Pearce Lape & Co., Troy, N. ¥.; James G. Becker 
Floral Park, N. Y¥.; A. Willett, B G Sales | W. Sherman, Inc., Manasquan, N. J.; Wil- | Mount Holly, N. J.; F. C. Cushman, Port- 
and Service, Inc., Floral Park, N. Y.; J.| liam Simpson, Simpson’s Motor Sales, | jand, Me.: ‘J. 8.’ Goff Portland, Me.: 
Narano, N. Y. branch; Raymond Tifield, Clifton, N, J.; Pearce Sherman, Pearce W. | Willard Hutchins, James G. Becker, Mount 
ahi Md. Sherman, Inc., Manasquan, N. J.; E.| Holly, N 








The “Silver Dome” is a palace on wheels equipped with berths, stove 
ice box, wardrobe, radio, lighting plant, shower and toilet Nationally 
advertised and definitely established as a modern, economic necessity for 
business as well as pleasure. Four touring models—-$770 to $1,265. Three 
business models—$635 to $1,115. Also Junior Series—Priced Under $500. 
Exceptional] profit possibilities for automobile dealers—also for substan- 
tial organizations or individuals in open territory. Fully developed sales and 
merchandising program. See loca) dis- 

play or write for complete details. 


A. J. Durnkin, W. H. Ahrens, Englewood, | Nemeth, Simpson's Motor Sales, Clifton, , . ‘ 
N. J.; W. H. Ahrens, Englewood, N. J.; W.| N. J.; L. E. Sibeow Harry Rhar, J. A. H. A. Tapet oun City, Ia; W. Z 
B. Heffernan, Cote Brothers, Weymouth, | Carson Auto Company, Inc., Oyster Bay, Albrecht, ow b obn J. Connolly, 
| Mass.; Morris Kaplan, La France Republic, | N. ¥,; George A. Mason, Armory Garage, | 2: *- weer, Scheuer Motors, Inc., ~~ 
Long Island City, N. ¥.; Irving Sternberg, | Albany, N. ¥.; Lawrence Carson, J. A. | te™son, N. J.; W, Re seeeeam. A. 6. Krie j 
La France Republic, Long Island City, | Carson; J. A. Carson Auto Co., Huntington, |W: H. Watson, Doylestown, Pa; Samue 
IN. Y.; Mr. Sullivan, Long Island City; Mr. | & A Hochman, George Hochman, Perkasie, Pa.; 
Sternberger, Long Island City; Mr. Robbin, T. F. Reilly, F. O. Kraemer, F. O. J. A. ate oo hw ane Company, 
Long Island City; E. A. Cote, Cote Broth- | Kraemer, Lianerch, Pa.; C. E. Vail, A. K. | White one ee f. - Buickle, Wald- 
ers, Weymouth, Mass.; W. Parker, W. H. | Dickerson, Vail Bros., Peconic, N. ¥.; John | Wick, N. J.; John “a jams, Park Ridge 
Ahrens, Englewood, N. J. Van Amburgh, Armory Garage, Albany, | AUt0,Company, Par Ridge, N. J.; George 

G. W. Pigott, Park Ridge Auto Company,| N. Y.; Amadus 8. Bachman, Elmer R.| 1%. Hockman, Perkasie, Pa.; Al Haines, 
Par« Ridge, N. J.; J. F. Corey, Park Ridge | Kistler, Elmer J. Bachman, Kempton, Pa.; | Park ae ante eee, Park aor , 
Auto Company, Park Ridge, N. J.; P.| Newton A. Barnett, J. J. Wilson, Newton | N. J.; Mr. Kan aldrick Garage, Wald- 
Piefer, Waldwick Garage, Waldwick, N. J.: | A. Barnett, Elizabeth, N. J.; John B. Terry, | Wick, N. J.; W. A. Cole; Albert Hebeler, Jr., 
Frank Quinn, rk nae Auto Company, Pred L. Doering, Doering Bros., Southamp- eee Ridge Auto Company, Park Ridge, 





N. Y. Display at 322 
East 47th Street, near 





ym | 
COACHES 


Automobile Show. 







WOLFE BODIES, INC. 






Park e, N, J, { Meyer, Meyer | ton, N. Y.; H. A, Kastner, L. i. Kankerse; J.; Warren Detweile, George Hockman, 
bo ate fotos Solgs ; gpearies, Mass. R. Lent; 8. H. Estelle, W. H, Bishop, W. H. Parkaise, Pa 
a 1. 4 on x abu 
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First— 


In Vehicle Lineage 

































THE RECORD FOR 1932 


Combined passenger car and truck lineage figures 
for the four leading publications 


Automotive Daily News... ....... 202,466 lines 
Automobile Topics ...... iincoiencie 110,250 lines 
Motor i tartan: 83,230 lines : 
Automobile Trade Journal 53,150 lines 


For the second consecutive year Automotive Daily News leads 
all automotive papers in vehicle lineage run. 


Second in total lineage, this publication, the acknowlegded 
leader in the vehicle field, has proved itself year after year to be the 
choice of the vehicle industry. 


This publication covers more different fields through its regu- 
lar distribution and bonus distributions than any other paper in the 
industry. Its editorial service is superior to that of any other news 
medium in the quantity of news, in speed of delivery, and there is 
no question about its accuracy and quality, as it is read year after 
year by the leading factory executives, dealers, jobbers and others. 


Its registration figures are printed long before any other pub- 
lication. Commercial car registrations by states, makes, are run 
exclusively in this, publication. 

Whether you manufacture parts, accessories, shop equipment, 
factory equipment, or anything for the automotive field, this pub- 
lication can undoubtedly be of’assistance in obtaining new outlets 
and in making more direct sales. 


CHICAGO SHOW 
ISSUES 


January 28-30-31— 


February 1-2-3 
Total Distribution for Show Week, AUTOMOTIVE DAILY NEWS 


165,000 


350 Hudson Street, New York City 
ALL TRADE : 





Phone CA nal 6-000 
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The Chicago Tribune Auto Show 
Edition will carry the story of 


| your new car to more people who 


- 


can and will buy automobiles in 
1933 than arly other Chicago news- 


paper and do it at the Hwest cost. 


HE 52% of the families of Chicago and suburbs which you reach 

and influence through the Tribune represents the greatest segment 
of the metropolitan market offered by any newspaper and is therefore 
the one most productive of sales, especially under present economic 
conditions. 

Tribune readers form practically 100‘. of the city and suburban mar- 
ket for your car, and in the adjacent principal cities and towns outside 
the suburban area they are the progressive, successful people who are 
the group leaders in their communities. 





To tell the complete story of your new models, to meet competition 
fully, to start the buying momentum which will swing popular prefer- 
ence to your car, you need to buy dominant space. You can buy such 
space—if you concentrate your 1933 appropriation for the Chicago mar- 
ket in the Tribune. By taking advantage of the new Tribune general 
rates for volume advertising you can buy space in the Tribune at a lower 
cost than is obtainable in any other Chicago newspaper. 


Chicago Tribune 


a. 
; THE WORLD'S’ GREATEST NEWSPAPER 


IN THE CHICAGO TRIBUNE 


NOW~ MORE THAN EVER-—-SELLING DEMANDS CONCENTRATION 





